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The Prudential Insurance Company of America 


FORREST F, DRYDEN 
PRESIDENT 


HOME OFFICE 
NEWARK, N. J. 


NCORPORATED UNDER THE LAWS OF THS STATE OF NEW JERSEY 














High Class Salesman Wanted 


to sell American Credit Insurance 


Credit Insurance begins where Fire Insurance stops—after 
merchandise has left the protection of four walls, and been 
turned into accounts. 


And American Credit Insurance does far more than merely 
provide for the payment of abnormal losses. It establishes 
a safe credit basis. It promotes the means'to prevent losses. 
!t eliminates waste, and reduces the failure rate. 


Thus, when you sell American Credit Insurance, you are 
elling a constructive and highly desirable Service needed 
ind wanted by the leading Manufacturers and Jobbers. 


This calls for integrity and ability of the highest order— 
or an‘Al salesman. To such a man we can offer an un- 
usual opportunity. 


Commission basis only. 


THE AMERICAN CREDIT 
INDEMNITY COMPANY 


of NEW YORK E. M. TREAT, President 


91 William Street 
New York 


15 Locust Street 
St. Louis, Mo. 


Offices in all Principal Cities 


B. Treat, Gen’! Eastern Mor. 


°1 William Street New York 
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POCKET STATISTICS 


Relating to the Insurance Business 
THE SPECTATOR COMPANY 


Has issued its standard annual statistical publications, as follows: 


THE FIRE INSURANCE POCKET INDEX, showing the condition of the 
principal stock fire insurance companies in comparative form for ten 
years. Now Ready. 


THE LIFE INSURANCE POLICYHOLDERS’ POCKET INDEX, show- 
ing the financial condition and business transactions of American and 
Canadian life insurance companies in comparative form for five years. 
Now Ready. 

POCKET REGISTER OF LIFE ASSOCIATIONS, showing the coudition 


and business of stipulated premium assessment and fraternal associations; 
comparative tables for five years. Now Ready. 


THE POCKET REGISTER OF ACCIDENT INSURANCE, showing. the 
condition and business of stock and assessment accident insurance 
companies and associations transacting personal accident insurance; 
comparative tables for five years. Now Ready. 


THE HANDY CHART OF CASUALTY, SURETY AND MISCELLA- 
NEOUS INSURANCE COMPANIES IN AMERICA, showing the 
condition and business of over 100 companies transacting various classes 
of business in comparative form for fen years. Now Ready. 


” The above publications contain the statistics of the companies, compiled 
from official reports, and include the transactions of 1918. ‘The tables are 
made up in convenient pocket form, having serviceable manila covers, and 
are invaluable to insurance men of all classes for ready reference. These 
publications are frequently spoken of as “‘Spectator Charts,’”’ and have be- 
come standard authority because of their trustworthiness and the conven- 
ient manner in which they are made up. 


PRICES 
In Manila Cover - - - - - > - - 50 cents 
In Flexible Pocketbook - - - - = = = - 75 cents 


THE SPECTATOR COMPANY 


135 Witu1AM STREET 
NEW YORK 


Cricaco OFFICE 
INsURANCE ExcHANGE 
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AMERICAN 

SURETY 

COMPANY 

of NEW YORK 
100 BROADWAY 


SURETY BONDS 
BURGLARY INSURANCE 





A BOOK YOU CAN’T AFFORD TO MISS 


‘The Real Estate Educator 


By F. M. PAYNE—New Edition 


A repository of useful information for ready reference, 
especially designed for Real Estate Investors, Operators. 
Builders, Contractors, Agents and Business Men. 


i . The New Edition contains The Torrens System of Regis 
tration, Available U. S. Lands for 





Homesteads, The A B C’s of Realty, 
Mechanic’s Lien, Workmen’s Com- 
pensation Act, Income Tax Law, 
Employer’s Liability Act, Statute 
of Frauds, How to Sell Real Estate, 
How to Become a Notary Public or 
Commissioner of Deeds, and other 
useful information. 


OUGHT to know 


to know—placed i 





What you NEF) 
to know, what you 


what you WANT T 


your fingers’ ends. 





It gives in the most condensed and practical form 
the essential ‘‘Pointers’’ of Real Estate transactions. 
The cost might be saved 500 times over in one trans- 


action. 
246 Pages; Cloth, $1.50 Postpaid = 


THE SPECTATOR COMPANY 


CuIcaGo OFFICE 135 WiLu1AM STREEI 
SW YORK 


INSURANCE EXCHANGE 
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BUSINESS INSURANCE 


A Concise Description of the Adaptation of Life 
Insurance to the Protection of Corporations, Business 
Firms and Individuals. 


By Forses LINDSAY 


This is a book designed to aid the agent in acquir- 
ing the ability to formulate plans to meet the needs 
of, business firms and corporations for protection. 


Business Insurance Principles Illustrated by Typ- 
ical Examples drawn from Actual Experience. 


Price, in flexible binding, $1.5 per copy. 
THE SPECTATOR COMPANY 


CuHicaco OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 


We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 


135 William Street, New York. 




















The Acid Test for Strength, 
Liberality, Service and Low Cost 


7D 
SAL 
IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 





CAPABLE AGENTS WANTED 

















Liberal renewal contracts for good producers 
of business. For full particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 
HARRY L. SEAY, President 


L. LINZMEYER, Vice=-Pres. and Actuary 
A. S. Doerr, Vice-President 
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Don’t Guess! EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 


Know Your Prospect Kkinw Inspector or Adjuster is 


hy, 
Can you tell why some people like you and others do not? al ELIGIBLE 
Do you know why you make friends of some prospects and can’t with others? as 4G 
Do you know how to handle the procrastinator? MOINS 
Do you know the best method of getting by the Secretary? 


Do you know the type of man short-term endowment will appeal to? e 9 * + 

Lo wae ines the ee of man who has no sentiment and is interested in lowa State Traveling Men S Association 
cash values only? 

How you can krow these things is fully told in “Oldest and Best’’ 


be Accident Insurance at Cost 
The Sc tence Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 


of A pproac h Death Benefit $5,000—$10,000 
By WILSON M. TAYLOR Insurance to November Ist, 1919, for $2.00 


Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 





TO THE 


SALES MANAGER FOR 


BRILL AND SCOTT, 
NEW YORK GENERAL 
AGENTS PENN MUTUAL. 
FORMERLY SALES EFFI- 
CIENCY EXPERT WITH 
WILLYS-OVERLAND CO. 

















Service 
Sent on . 
Approval Security 


A Book That Will Satisfaction 


Double Your F'ireman’s Fund first 
Life Insurance Sales 


The scientific analysis of human nature as outlined by 
Mr. Taylor are the result of a lifetime study and prac- 
tice of selling. 

He knows men—and tells you how to appraise men, so 
as to always approach them along lines of least re- 
sistance in selling Life Insurance. He has in his 
present connection taken forty men who never before 
sold Life Insurance and in a month trained them to 

earn double and triple their former incomes. IN THE CENTER OF THE U. 8. A 
His method is fully outlined in this little book. It will 7 
be a revelation to you. One insurance man writes— . ° ° is P 
It is worth $1000 to me. One large insurance company is located a big, vigorous, and growing institu- 


bought 1000 copies for their agents. Hundreds of tion of Life Insurance. 
progressive agents who are awake to the new order of 


salesmanship are using this method. Our geographical location enables us to render 


You, too, should know of this practical yet highly : : 
scientific and efficient method of selling Life Insurance. exceptional service to our policyholders and field 
force. 








Send coupon below for your copy—TODAY 
Over $180,000,000 of insurance in force. 





Wilson M. Taylor, Investigate for yourself. 


516 Fifth Ave., New York City. 


— MISSOURI STAT 
Kindly send me copy of Science of Approach on approval. I will LI E 


send you $2 in five days or return the book to you. 
INSURANCE COMPANY 


SAINT LOUIS, MISSOURI 
M. E. SINGLETON, President 
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THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 


COMPENSATION 


Established ** 


LONDON GUARANTEE & ACCIDENT CO,, Lit, 


Head Office: CHICAGO, ILL. 


F. J. WALTERS, Resident Manager, 55 John Street, New York. 


BURGLARY 

CREDIT 

BOILER 

LANDLORDS 
ELEVATOR 
GENERAL LIABILITY 


1869 





STOKES, PACKARD, HAUGHTON & SMITH 
Resident Managers 


ELMER A. LORD & CO.. Resident Managers 


OF LONDON 
ENGLAND 


F. W. LAWSON, General Manager 


434 Walnut Street, Philadelphia, Pa. 


145 Milk Street, Boston, Mass. 





THE VERDICT OF THE GREAT JURY 


Your success as an underwriter depends upon the verdict brought in 


by the greatest jury in the world—the American public. 


For sixty- 


eight years the Massachusetts Mutual has been building up a nation- 
Its friends are everywhere and are ever ready to 
testify to the faithful and efficient service that it always renders. There 
is no better company to buy from and no better company to sell for. 
Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies, 
MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


wide reputation. 











Reserves and Surplus to Policyholders | A Good Policy 


RN $1,685,000.00 “3 In |” 
gRT HER | p LIFE 

F E HEALTH 
L! ACCIDENT 
al ME POLE 


Protection to you 
while living, andto 
yours afterwards 


Good Agency Cor- 
tracts to Reliable 
“Live” Insurance 
Men—Write today 


INSURANCE CO. 
SEATTLE, U. S, A. 





D. B. MORGAN 
President 


Home Offices, Northern Life Building 
Fourth Ave. and Seneca St. 




















Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
uaranteeing a fixed monthly income to 


Annuities Certificates Sour family in event of death or to your- 
self in case of disability or old age. 


Life Certificates 10 year term, Whole Life and Endowment Plan. 


Combination Sick, Accident Annuity fon aesinse Pots 
and Funeral Benefit Certificates or Accident and s 











i 
time from sickness 
uneral Benefit Paid 
on death from any cause. 

PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 

An up-to-date progressive association possessing the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 


Economical Management. 
INSURANCE IN EORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 











representative. 
growing company. 


PURITAN LIFE INSURANCE COMPANY 


The Sub agent who is producing a fair amount of 
good business would do well to tie up under our direct 
contract with the Company and secure home office 
assistance and full general agent’s commissions. 

The young company appreciates the value of a good 
Here is a chance to grow with a 


Organized 1907 


HOME OFFICE 


PROVIDENCE, R. I. 


C. A. PALMER, Prest. S. D. ANDRUS, Vice-Prest. 
W. A. ELDRIDGE, Sec. and Managing Underwriter. 


The Inter-State Fire Insurance Co. 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 


Tn ES ee Ieee OREO ETOAC EERO ECE $616,934.38 
LIABILITIES, INCLUDING CAPITAL............ 558,387.67 

PE tS oo cine sc ce cinsie swipe acieclie nat $58,546.71 
SURPLUS TO POLICYHOLDERS................. $317,696.71 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 

















JOSEPH W. BECE, Special J 
50 Richivs Ave, Detote Mick 


W. P. RAY, Special U 
Terre Haute, i 


C. C. CRAND, 
$. SEADAE Se ts 


NORTHERN INSURANCE Co. 


OF NEW YORK 


WILLARD S. BROWN & CO., General Managers 


1 Liberty Street, New York 





RICHAR 
1526 Bryden ; 


GUSTAVUS B. HOLT, ial Agt 
72 Kilby Street, hg ms 


FRANK G. DELA BUNT, 


720 Racioe Beet, 


ERIK LINDSKOG, Special Agent 
Ta Lats Bee Mianeoeotis, Mites 


D W. WETZEL 
Columbus, 


Ohio 


Wis. 














ILLINOIS LIFE 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 






































Fidelity and Surety Bonds 
Accident and Health 
Monthly Payment 


CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


Plate Glass 

Burglary 

Automobile Liability—Property 

Damage and Collision 

Licensed by the United States Government, the District of Columbia, and the following States: 
Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana, 


Pennsylvania, ' 
A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 


outlined by its own Officers and Directors in co-operation with its own agents. 


A. J. SABATH, President 


Kentucky, 


WRITES 

General Liability 
Elevator 

Teams 


Wisconsin, Maryland, Nebraska, West Virginia. 


O. F. ROBERTS, Vice-Pres. & General Manager 
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THE SPIRIT OF THE WEST IS 


The Spirit of 


WEST COAST SERVICE 


It is Virile and Aggressive 
It includes Strength and a Healthy Enthusiasm 


Above all other things, Service is the 
dominant factor 


During 1918 
THE WEST COAST LIFE 


Paid to Policyholders and their Beneficiaries 





1,262 Death Claims, totalling......... $464,047.98 
203 Sick and Accident Claims, totalling. 12,281.48 
Surrender Values and Dividends....... 143,290.61 
Re de | a rar ee oe re 2,033,173 . 34 

Ge ee $2,652,793.41 





Increases made during the year were 


Ordinary Insurance in Force............ $4,400,193 .00 
Peat Aneeta.. 6 isk oo cee ie ks 406,016.39 
Addition to Deferred Dividend Fund. . 54,356. 00 
Annual Dividend Fund............... 25,126.00 
Added to Unassigned Surplus.......... 33,466.31 





West Coast Salesmen are prosperous and happy 


A few attractive openings in the field are available 
for experienced life underwriters of ability and in- 
tegrity who are seeking a profitable connection. If 
YOU are in that class and the above record of results 
interests you, write to 


CHAS. W. HELSER, Vice=President 


376 Pine St., San Francisco 

















J. FORCADA 


Manager of the Firm J. Forcada & Co. 


INSURANCE & REINSURANCE BROKER 


of the Portugues Companies: 
A COLONIAL & OCEANO 
Agent.of the Foreign Companies: UNITE; UNIVERS; 
ILLE DE FRANCE; NORDISK, ETC. 


from January 1917 to 31st December 1918 


Preminams........... $2,215,483.74 
Losses paid.......... $ 599,909.42 
Surplus............. $1,615,574.31 


“OQCEANO”’, from June 1917 to 31st December 1918 


A COLONIAL OCEANO 
Premiums... .. . .$2,453,862.66 $494,684.08 
Losses paid..... . .$1,673,549.68 $140,376.03 
Surplus..........$ 780,212.98 $354,308.05 


Agents and correspondents in all the principal towns of 
EUROPE, AFRICA & BRAZIL. 


LISBON, 12-13 PRACA DE MUNICIPIE. 





PORTUGAL SPAIN 


Foundator-Manager of the ’”SOCIEDADE FINANCIAL DE 
SEGUROS Lda. Underwriter of the Marine Branch 


Results obtained by ‘‘SSOCIEDADE FINANCIAL DE 
SEGUROS Lda., on account of foreign Companies, 


Results obtained by the Companies ‘fA COLONIAL” & 











A. Valuable Aid to Life Insurance Agents 





The Monthly Income Policy 


By W. T. NASH 


A booklet containing instructions to Agents 
relative to the advantages of the monthly income 


form of insurance. 


Arguments Clearly Set Forth Hints, Instructions and Aphorisms. 


The publishers have issued two editions of this work, one being 
in cloth binding, for permanent use by the life insurance canvasser; the 


other in heavy paper binding. 


PRICES 
Cloth Binding Heavy Paper Binding 
Wes COR co s20050<005- $ .50 WOE OU asc a cecccctacs $ .30 
1D CORES. ccc ecccccce 4.00 DOU ce cceudcececs 2.00 
eee 15.00 Mo  sixcadaacaases 6. 
Te cecasenacace 25.00 MN cc chacadsaaass 10.00 
 6wéudanadeuda 100.00 MO” ddccascaaauaed 40.00 
TR ciccucacadas 150.00 De saneaanaacaeue 60. 





An Auxiliary Publication 


Saving What You Leave 


A leaflet pointing out to prospects the advantages of monthly 


income policies. 
Send 10 cents for sample copy. 


THE SPECTATOR COMPANY 


CuicaGco OFFICE 
INSURANCE ExcHANGE 





135 Witi1aM STREET 
NEW YORK 
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WM. B. CLARK, President 


One Hundred Years 
of Service 


Losses Paid over $174,000,000 





FIRST RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of over three millions a year 

and have a particularly attractive proposition for men 

with clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of A~encies 
FRANKLIN A. BENSON, Secretary and Superintendent of Azents 


Home Office: BAY CITY, MICHIGAN 














MORE POWER TO YOU 





The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 
insurance company does as much to 
insure the success of its Field Force. 
Ask any Bankers Life Man or write. 


BANKERS LIFE COMPANY 
DES MOINES 





Fourth Edition—Revised 


OBJECTIONS AND ANSWERS 


By Ira C. Epwarps 





A book for life insurance agents designed to meet 
possible objections and evasions set up by prospects 
against life insurance. 


Full of Humor and Sound Common Sense. 
Meets all objections of the Scoffer and the Student 


Price per copy—$1.00. 
THE SPECTATOR COMPANY 


CuicaGco OFFICE 135 WILLIAM STREET 
Insurance Excuanan NEW YORK 
























MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 





Policies Issued on the Weekly Plan Only 
‘‘Our Record is Our Reputation” 


W. A. JOHNSON, Pres. J. A. WALKER, Secy. 

















MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? If so, 


eee WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 


FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 


SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pee direct to the Insured at the rate of 
$50 PER WEEK during suc ce sma G but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
— HY should any man be satisfied with a policy that would do 
ess 

Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Pennsylvania, 


Delaware, Kansas, Michigan, Ohio and the District of Columbia. 
Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 
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THE NATIONAL INSURANCE JOURNAL 
THE SPECTATOR for half a century has been recognized as THE National Insurance Journal of the United States. 


The Service it gives week by week is unequaled; and that is supplemented by the numerous Insurance Works of The Spectator 
Company, the Largest Insurance Publishers in the World. 
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AN OFFICIAL’S OPINION OF THE SPECTATOR 


INTER—OCEAN CASUALTY COMPANY 
(To the Editor of the Special Service Bureau of THE SPECTATOR) ) 
I wish to acknowledge receipt of and thank you for your esteemed favor of the 
3lst ult., giving us the name of the prospective agent, interested in Casualty i 
Insurance. 
We have today gotten in touch with this party, and trust that your generosity 
in referring this prospect to us will result in the formation of a permanent 


contract. Py 
Assuring you that we appreciate your kindness Gr 
in this connection, I remain, Pd Cyd 
Sincerely yours, Secretary 


OUR EDUCATIONAL PUBLICATIONS ARE PREPARED TO MEET THE AGENTS’ NEEDS 


Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 William Street 
Insurance Exchange PUBLISHERS NEW YORK 
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A new and complete work of instruction for Investigators 
and Adjusters for Casualty Insurance Companies. 


INVESTIGATORS and ADJUSTERS 
HANDBOOK 


By Frep H. Rees, LL.M. 


A Text Book on Automobile, Team, General Liability, 
Workmen's Compensation, Burglary and Theft Insurance. 


Part I—Investigation—Part II—Adjustment. 


A work needed by every investigator, adjuster, agent and 
broker dealing with casualty lines. 


Price in flexible binding, $2.50 
THE SPECTATOR COMPANY 


135 WiLu1aM STREET 
NEW YORK 


CuicaGco OFFICE 
Insurance ExcHaNcE 








FOUNDED 1865 
The 


Provident Life & Trust Company 


of Philadelphia 





The Thrift Campaign re- 
inforces the Provident agent’s 
canvass for long endowment. 








Northwest corner Fourth and Chestnut Streets 





























General ccident 


FIRE AND LIFE 


pASSURANCE CORPORATION, Lid. 


—_— RICHARDSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 











HARISON’S ACCRUED INTEREST TABLE 


Giving without computation the 
ACCRUED INTEREST ON $1000 


for every date in the year at 2, 24, 3, 34, 4, 444, 5,6 and 7%, 
including accrued interest for 15th of the Month Maturi-= 
ties. Bound in leather, in desk size. 


Price, $1.50 per copy. 


THE,SPECTATOR COMPANY 


Cuicaco OFFICE 135 WILLIAM STREET 
YOR 


INSURANCE ExcHANGE 


Selling Agents 

















PUTTING OFF 


Life Insurance has robbed many a family of a fortune. 
Life Insurance is easy to secure. A little money and good health are the requisites. 


You may have the money next year—but the good health may have gone. So 
arrange your protection now and arrange it in the Company charging lowest rates 
and paying highest profits—that is 


THE GREAT-WEST LIFE ASSURANCE COMPANY, Head Office, Winnipeg 


Ask for a Memo-book—free 





Look! 
Listen! 
A Michigan Company 


for 


Michigan People 


Stop! 





Detroit, Michigan Liberal Contracts to Live Agents 


Up to the minute policies. Write us. 


ELMER F. DEARTH 
President 























HOME LIFE INSURANCE CoO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, President 


The 59th Annual Report of the Home Life Insurance Company shows over 
Four Million Dollars paid to policyholders in 1918, of which over Seven 
Hundred Thousand was in dividends. ‘The influenza pneumonia epidemic 
caused an abnormal mortality greater than any experienced in the Com- 
pany’s history, but notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dollars. 

The total insurance in force was increased during the year 8.6% and is 
now nearly One Hundred and Fifty Nine Million Dollars. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 
256 Broadway, New York, N. Y. 














THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
The Original Woman’s Order on Adequate Rates 


Organized in 1892. 


Has Made a Notable Record in the Fraternal World 
Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for Its Needy Sick 
Its Reviews Are Social Centers. 
Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 





Extracts from Report of Examination of 


‘Southwestern Life Insurance Company 


By the State of Texas, June 28, 1915. 
“It is noteworthy that this Company was organized 


_ without any promotion expenses.’ 


“T beg to report further that I find the Company in 
excellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert supef- 


i vision.’ = 
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HOME OFF:CE, DALLAS, TEXAS. 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1919, 
to 1,240,375 copies, averaging 23,853 weekly. 
These standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognized as authorities in their. particular 
lines, and many have received the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 WILLIAM STREET, NEw York 


Arthur L. J. Smith 
President 


Charles H. Nicoll Harry W. Barnard 
ice-President .Second VicePresident 


Robert W. Biake Loughton T, Smith 
Treasurer Secretary 

Sholto D, Kirk Fred. B. Humphrey 
Assistant Treasurer Assistant Secretary 


Telephone, Beekman 4600 (4 trunk lines) 


WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1919, by The Spectator Company, New York 
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AUTOMOBILE THEFTS 

N increasing number of thefts of 
A automobiles has awakened the au- 
thorities of New Jersey and Pennsyl- 
vania to the importance of devising 
means for curtailing such illegal actions. 
A new law in New Jersey regulates the 
sale of motor vehicles, and it is now 
necessary for anyone, whether a dealer 
or a private owner, who wishes to dis- 
pose of an automobile, to show a bill of 
sale, witnessed by two persons and ac- 
knowledged before a notary public. It 
also makes it unlawful to buy or sell a 
motor vehicle with obliterated or muti- 
lated manufacturers’ numbers. A law 
very much like that of New Jersey has 
also been enacted in Pennsylvania, with 
heavy penalties attaching to violations. 
These laws are good in their way, and 
emphasize the desirability of the issuance 
of such a document as the abstract of 
title, which is gaining a foothold, and 
which would present a complete history 
of a given automobile and would pass 
from one owner to another with each sale 
of the motor car. It is certainly desirable 
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that some effective and harmonious plan 
should be made universal throughout the 
country which would protect car owners 
from theft or bring about the prompt re- 
turn of stolen cars. 
x xk x 

Thefts of automobiles proceeding at 
the rate of about 300 a month—ten 
a day—in New York city alone, and 
with other large cities being similarly 
afflicted in a proportionate degree, it is 
obvious that some method must be 
adopted, country-wide in its scope and 
effectual in its operation, to put a stop to 
this wholesale robbery. Different States 
have adopted measures which, while 
good in theory or perhaps if applied 
throughout the country, cannot remedy 
the evil to any great extent because of 
their limited application. Co-operation 
between the authorities of the several 
States and the adoption of a comprehen- 
sive and systematic plan for the eradica- 
tion of automobile theft seem to be de- 








manded by present conditions. If all the 
States should require every owner to be 
able to produce documentary evidence 
of his honest ownership, and also that 
every transfer of the car, from the fac- 
tory to his hands, had been legitimate, 
something might be accomplished in the 
direction of the elimination of the theft. 





A litigation lasting for several 

years, the case involving the cause 
of the death of the late John F. Bailey 
of THe Specrator has been finally de- 
cided in favor of his estate by the United 
States Circuit Court of Appeals, three 
accident insurance companies being in- 
volved. The case was a most interesting 
one, in that it involved the drawing of a 
very fine distinction between an act 
which might be properly designated as 
accidental, though in a sense voluntary, 
and one which was purely voluntary. 
The facts were that Mr. Bailey pricked 
a pimple on his lip with a scarf pin, in 
consequence of which an infection arose 
which caused his death. Of course, it 
was freely admitted that the act of prick- 
ing the pimple was a voluntary one on 
Mr. Bailey’s part, but the highest court 
has held that the accident companies were 
liable under their policies, for the reason 
that the death was due to accident—the 
element of accident consisting of the un- 
intentional injection of germs into the tis- 
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sue of the lip. In other words, while Mr. 
Bailey pricked the pimple as a measure of 
surgical relief, it was far from his desire 
Or purpose to cause an infection which 
would bring about his death, and this was 
the accidental feature of the case, war- 
ranting judgment against the insurance 
companies. Stress was laid upon this par- 
ticular point in a lower court, and the 
judge held that the deceased “clearly 
used something which he did not intend 
to use—he used not only the pin, but he 
used an infected pin—a poisoned pin. 
This infection was such that it could not, 
in the nature of things, but be discov- 
ered by him without perhaps a micro- 
scopic investigation. To my mind, the 
means were clearly accidental.” It is ap- 
parent that the judge who used the fore- 
going language has now been upheld by 
the highest court, and the case thus de- 
cided in favor of Mr. Bailey’s heirs. 
D ESPITE the strong arguments sub- 
mitted by the fire underwriters at 
the two hearings given by the special 
committee of the National Convention of 
Insurance Commissioners, in relation to 
the ten per cent surcharge placed upon 
fire insurance premiums, the committee 
decided to recommend to the main or- 
ganization the immediate abolition of the 
surcharge. This matter will therefore 
come up for decision by the Commis- 
sioners in their approaching annual meet- 
ing, and there is little doubt that the 
Convention will uphold the recommenda- 
tion of the committee. It is possible, of 
course, that the arguments of the under- 
writers may appeal more strongly to the 
remaining members of the National Con- 
vention of Insurance Commissioners, but. 
in view of the prominence of the mem- 
bers of the special committee and of 
the action which has already been taken 
in several States, this seems hardly 
probable. 


ROBABLY many railroad employees, 

and possibly even Glenn E. Plumb 
himself, may be so blinded by their de- 
sire, through the workings of the Plumb 
plan, to secure to themselves the actual 
control of the country’s railroad systems, 
with the practical ability to vote them- 
selves any desired wages, as to overlook 
the adverse conditions which would be 
thereby imposed upon the other ninety- 
eight per cent of the population. One of 
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the daily newspapers, however, analyzes 
the situation very sanely when it says that 
“nothing looms up in the near future as 
more unlikely than that the people at 
large will tax theinselves billions and 
tie a stone around their necks perma- 
nently in order to give some two per cent 
of their number a little gift of the rail- 
roads of the country.” No wonder the 
railroad workers talk of raising a big 
fund for “propaganda”—they will need 
all they can raise, and far more, if they 
hope to convince the people at large of the 
righteousness and desirability, from an 
economic viewpoint, of the scheme they 
are so vociferously advocating, and 
which approaches confiscation of private 
property. 
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Inheritance Tax and Monthly Income 
Insurance 
[To the Editor of THE SPECTATOR] 

According to my understanding of the new 
Federal Inheritance Tax Law, an estate left 
by the deceased, of which more than $40,000 
of it is legal reserve life insurance, even though 
it be payable to the deceased's wife and chil- 
dren, would draw the same inheritance tax 
as any other part of the estate. I am interested 
in knowing whether this life insurance if pay- 
able in the form of a monthly instalment would 
be dealt with in the same way as if paid in 
a lump sum. I have written one or two insur- 
ance authorities on it and have not been able 
to get a satisfactory answer. 

It appears to me that in the consideration 
of an instalment insurance estate the com- 
muted value of the instalments would be the 
basis of the consideration. This question was 
asked me recently by a man who is purchas- 
ing a substantial volume of insurance, and he 
is providing to leave this insurance payable to 
his family in the form of a monthly income. 
The total amount of the insurance estate which 
he is creating will approximate $100,000, and 
he is providing to have this payable in 240 
equal monthly instalments certain, and as 
much longer thereafter as the beneficiary may 
live. The question asked by him was: ‘‘Upon 
what basis will the Government figure this in- 
surance estate in adjusting the federal inheri- 
tance tax at my death?” 

OE. 
New York, Aug, 16, 1919. 

[The writer of the above may be referred 
to some correspondence between the Commis- 
sioner of Internal Revenue office at Wash- 
ington and William T. Nash, originator of 
monthly income insurance and author of many 
well-known leaflets published by The Spectator 
Company. Although this correspondence (pub- 
lished in THE SPECTATOR of May 22) does not 
indicate what the ruling of the Treasury De- 
partment would be regarding the estate tax on 
a monthly income, it is assumed that it would 
conform to the Department’s ruling on Jump sum 
insurance; that is to say, the income would first 
be reduced to the commuted value or a lump 
sum, and then treated in the same way as any 
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other insurance payable in one sum. The 
law, it seems, speaks only of life insurance 
and does not specify in what manner the tax 
would be assessed on monthly income, but it 
would seem, and it is the opinion of the best 
authorities, that the basis must be a lump sum, 
which in the case of a monthly income would 
be the commuted value. The question (jis 
treated in detail in the comments following 
the reprint of the correspondence referred to 
above.—Editor THE SPECTATOR. ] 


United Life and Accident Convention Next 
Week 

The United Life and Accident Insurance Com- 
pany of Concord, N. H., will hold its fourth an- 
nual agents’ convention in its home city, be- 
ginning August 26, Following are some of the 
subjects to be discussed: 

Why the United Life?, Special Agent G. B. 
Wright. 

Farmers—How to Write Them, General Agent 
G. L. Jordan. 

Agents—Successful and Otherwise, Special 
Agent L. B. Shearin 

City Fields, General Agent A. J. Weil. 

Planning the Work, General Agent Herbert 
Woolley. 

Working the Plan, Agent G. T. Ward. 

Home Office Relations with Field: 

Medical Department, by Dr. Robert J. Graves, 
medical director, 

Actuary’s Department, by Richard Brodin, 
actuary. 

Accounting Department, by F,. Edward Rush- 
low, chief clerk. 

Secretary’s Department, by Robert J. Merrill, 
secretary, 

Two days are to be devoted mainly to busi- 
ness and two days entirely to recreation. 

American National Celebrates 

The American National of Galveston, Tex., 
held its fourteenth annual convention on Aug- 
ust 8 and 9, with something over two hundred 
delegates present. Short talks were delivered 
by Assistant Secretary W. H, Cobb, who spoke 
of ‘‘Home Office Service;’? Agency Manager J. F. 
Montgomery, “The Ordinary Outlook;’’ Actuary 
C. S, Hutchings, ‘Policy Problems;’’ Claim 
Adjuster J. R. Sayre, ‘Industrial Claims;’ 
Treasurer C. W, Thompson, ‘‘Government In- 
surance.’ G, W. Munford, State Superintendent 
of North Carolina, spoke on ‘‘Present Oppor- 
tunities;’’ and P. J. Harvey president of the 
Anico Club, pointed the way to increased or- 
dinary production, 

Ordinary Instructor E. C. Pollard gave many 


’ 


valuable selling suggestions. 
New York Life Has New Form 

The New York Life Insurance Company has 
sent to all its agents a new form of health 
certificate which must be used in applications 
for new policies after September 1. The new 
form contains three questions, and agents must 
withhold delivery of the policy if the answer 
to any of the questions is other than “Yes.” 
The three questions are as follows: 

a. Is he now in sound health? 

b. Does careful analysis of his urine show 
it to be normal? 

c. Does blood pressure observation show it to 
be under 140? (Not necessary if the amount is 
less than $5000.) 


Object to Increased Rates 

The members of the Court of Honor, an Illi- 
nois fraternal, who began injunction proceed- 
ings at Springfield to set aside an increase in 
rates, have completed the presentation of their 
evidence and the Master in Chancery will be- 
gin hearing evidence on behalf of the order 
September 16. 
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ANDERSON ON SALESMANSHIP 


Mutual Life Man Outlines Agent’s Needs 
and Methods for Success 


According to Stewart Anderson of the Mu- 
tual Life of New York, salesmanship may }e 
analyzed into four factors—the salesman, the 
thing to be sold, the prospective buyer an 
the agreement of the minds of seller and buyer 
resulting ‘in a sale. In a paper read by him 
at the Northwest Life Congress held at Duluth 


on August 7 and 8, and briefly referred to in 
THE SPECTATOR last week, Mr. Anderson 
pointed out that comparatively little atten- 
tion was devoted to the salesman, his educa- 
tion and development as factors in selling in- 
surance. He said: 


Man is a kingdom of four provinces, all 
of which must be in’ docile subjection if his 
government is to be complete. They are body, 
mind, will and emotions or sensibilities. ; 

A sound body is necessary in order that 
there may be delivered to the salesman, day 
by day, a day’s endurance for his work. More— 
a gripping and adaptive mind, a strong will, 
and a magnetic personality depend to a large 
extent upon health of body. 


Speaking of the mental qualities which are 
essential to the good salesman, Mr. Anderson 
said: 


Take, for example, a policy contract. We 
may read it and have a surface understanding 
of it aS we pass from clause to clause. But 
if our knowledge is to be positive and construc- 
tive we must split every reluctant phrase and 
wrench forth its meaning. If we do this, we 
shall have instantly available, when needed, 
knowledge that has greater sale-closing power 
than the man will have who could not search- 
ingly analyze the policy, or did not know that 
he was but seantily analyzing. Moreover, if the 
picture in our mind is complete and clear, we 
shall be more likely to show a complete and 
clean picture to the prospect, and there is sale- 
inducing power in clarity of presentation. 
Concentrate and observe; concentrate and you 
will write clearly upon the brain; observe much 
and you will write much on the brain. Then 
you will have the foundation for a _ versatile 
and productive mentality. 


Going on to discuss the will-power and per- 
sonality required by a salesman, Mr. Anderson 
said in part: 


You are a procrastinator, but you realize that 
procrastination is a vice that causes loss and 
failure—some other man reaches the prospect 
first, some other man makes the record that 
is rewarded by promotion. You decide to re- 
form. How shall you do it? Instantly smash 
the first subsequent impulse to procrastinate, 
and the next, and the next, and soon the profit- 
able habit of promptness will have displaced 
the destructive habit of procrastination. A 
habit has been changed, and in the process 
some of the fiber of your will has been fel 
and exercised and thereby strengthened. 

Most of us will, without argument, denom- 
inate a pleasing or magnetic personality a5 
an agent’s richest asset. What constitutes 
such a personality? It is made up of attributes 
and qualities which are all in every man. If, 
therefore, we can discover what «onstituies a 
pleasing personality, and what a displeasing 
one, and what a neutral one, and then hold 
the schedule up as a mirror in whieh we see 
ourselves, we shall be able to find in what 
good qualities we are deficient, in what repug- 
nant ones we are strong, and whether or not 
we are neutral in our aggregate composition. 





Courts to Decide Widow’s Claim 

Suit has been brought in the Butler County, 
Ohio, Common Pleas Court by Mrs. Blanche 
Schramm, a resident of Hamilton, Ohio, against 
the Modern Woodmen of America. Her hus- 
band was insured for $3000, and died from the 
effects of wounds inflicted by a _ policeman 
during a raid on his café. The society denied 
liability. 
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INVESTIGATING FRATERNALS 


Kansas Commissioner Questions New 
Practice of Companies 

An unusual practice of some of the fraternal 
insurance companies operating in Kansas has 
just been reported to the Insurance Depart- 
ment. Frank Travis, Insurance Commissioner, 
has begun an investigation of the practice and 
will issue an order later regarding it. Many 
of the larger companies are now writing a 
legal reserve policy on the American four per 
cent plan in addition to the ordinary life 
policies common among all fraternals. 

But it seems. that a part of the money paid 
in by these legal reserve policyholders is going 
into the funds of the ordinary fraternal insur- 
ance and is used to keep at a low level the 
assessments on the fraternal policies. Com- 
plaint has been made that any savings in mor- 
tality, and any excess interest collected on 
the legal reserve policies should go to the 
benefit of the legal reserve policyholders alone. 
The indications are that some of the companies 
have been able to show quite large savings in 
mortality and have collected much more than 
the four per cent interest requirements on 
the legal reserve policies. 

The investigation of the practice has just 
been started by the Department. An _ order 
may be expected defining the practice of the 
fraternal companies writing legal reserve 
policies. 


Life Writings of Boston Companies 
The life insurance companies with home offi- 
ces in Boston all announce that writings for 
the half year ending July 1 were nearly 100 
per cent greater than in the corresponding 
period of last year. The Columbian National 
Life wrote $15,000,000, which was about double 
that of the same period in 1918. The John 
Hancock ‘wrote approximately $83,000,000, as 
compared to $47,000,000 in the first half of 
1918; and their business in force increased 
$71,000,000, as against an increase of $32,000,- 
00 for the same months of last year. The 
New England Mutual Life, with $45,000,000 new 
business, practically doubled its writings. In- 
surance in force was increased $37,000,000. The 
Boston Mutual Life gained net $1,311,493 for 
the first half of this year, as against $832,000 
for the same period last year. 


Huge Totals of Life Insurance Business 

The American Life Convention, representing 
11S companies located in thirty-six States, re- 
ports total volume of business as follows: 

1910, $1,044,913,126; 1915, $2,133,000,000; 1916, 
$2,570,000,000; 1917, $3,651,000,000; 1918, $4,195,- 
000,000, 

The following is compiled from the 1918 an- 
nual departmental statements of the members 
fo the convention: 

Total Insurance in Force........ $4,194,682,655 
CAEN Ie AGN Oe oh hs ad) c ete ior alors 534,104,360 
AOMitted ASSEtS. «2. co. cccccccenee 576,651,579 
Increased of Assets for 1918...... 73,688,391 
Reserve Se tee ener 118,176,658 


Agent Accused of Twisting in Cincinnati 
Charges of twisting war risk insurance have 
been brought against Capt. Millard W. Mack, 
Seneral agent for Cincinnati and Hamilton 
county, Ohio, of the Northwestern Mutual of 
Milwaukee, one of the best-known insurance 
Underwriters in the Middle West. The accusa- 
tion, which, it is to be noted, has been filed by 
Blair Blanchard, of the Equitable of New York, 
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a brother-in-law of Carter Glass, secretary of 

the Treasury, is that Capt. Mack has ‘“‘con- 
fessed’’ to the twisting of some 300 war risk 
policies in favor of the Northwestern Mutual. 

Specifically the charge is made that Capt. 
Mack inserted advertisements in the news- 
papers of Cincinnati offering his advice to re- 
turned soldiers with regard to their policies, 
and that between the appearance of the first 
of these announcements and the present time 
he has induced 300 such policyholders to drop 
their Government protection and take policies 
in his company. Mr, Banister filed his charges 
in the form of a letter to his brother-in-law, 
Carter Glass, Secretary of the Treasury. Sec- 
retary Glass turned the letter over to Col. R. 
G. Cholmeley-Jones, director of the War Risk 
Bureau, and the latter write Capt. Mack, ask- 
ing for a nexplanation of his acts. 

It is pointed out in Capt. Mack’s behalf that 
he could scarcely have written 300 policies in 
the three months which have elapsed since his 
return from France, where he served for sev- 
enteen months, 

Court Ruling in Fraternal Case 

Judge Rathmell of the Franklin county, Ohio, 
Common Pleas Court, held last week that the 
beneficiary designated in a policy of fraternal 
insurance was not entitled to the insurance for 
the reason that the rules of the order pro- 
vided that the insurance should be paid only to 
relatives and persons upon whom the insured 
was dependent. 

The suit was brought by Mrs. Johanna Froh- 
mann of Columbus, Ohio, against the Woodmen 
of the World to collect on a policy for $500 on 
the life of Herman Steinkopf, whom she had 
befriended during his life, she also having paid 
part of the premiums. 

The court held that as Steinkopf had been 
employed at a good wage, and was not depend- 
ent upon anyone, and that the rules of the 
order limited the insurance to relatives or per- 
sons upon whom the insured was dependent, 
Mrs. Frohmann was not entitled to the insur- 
ance, but that it was payable to a sister of the 
insured, in whose name the policy was first 
made out. Mrs. Frohmann, however, was given 
judgment for $37.50 which she paid out as pre- 
miums. 


Lawsuit Over Stock in Life Company 

James Albert Capps has brought suit at Gales- 
burg, Ill., against I. Monte Silverburg and the 
Farmers National Life, to recover money paid 
for the stock of the company. Mr. Capps, who 
is a farmer, says that Silverburg, claiming to 
be the official representative of the Farmers 
National Life, said that he had some _ stock 
belonging to an estate which could be sold at 
a very low price. He claims that the market 
price and the value of the stock were misrep- 
resented, and he seeks to recover the $1009 
he kad already paid on the deal. The company 
repudiates any responsibility for Silverburg’s 
action. 


J. M. Seligman Dead 
J. M. Seligman, one of the Chicago agents of 
the New York Life, died last week at the age 
of fifty-five, after a long illness. He had been 
with the company eighteen years. 


—The Farmers National Life Insurance Com) 
of America reports that with more than $10,700,00 
of life insurance in force it has had only one death 


loss from disease since April 26. 
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Changes in the Field 

W. S. Leighton, who has been cashier for 
the New York Life at Minneapolis, has been 
appointed agency organizer at Des Moines. 

Eastern Tennessee has been added to the 
territory of S. S. Northington, Virginia gen- 
eral agent for the Connecticut Mutual Life 
with Richmond headquarters, all that section 
east of the western boundaries of Claiborne, 
Union, Knox and Blount counties being in- 
cluded in the new territory allotted to him. 
A district agent to be located at Bristol will 
be in charge of that section as well as of the 
southwest section of Virginia. 

Fred Kabler of the Connecticut Mutual Life 
has been transferred as district manager from 
Newport News to Lynchburg, and will be sue- 
ceeded in the latter place by T. B. Oglesby. 

W. G. Studebaker has become State manager 
for the Minnesota Mutual Life Insurance Com- 
pany for Kansas. He has resigned his position 
as chief deputy to the State Fire Marshal to 
take up his new work. 


Canadian Life Underwriters Convene 


Calgary, Alta., Aug. 19.—A true typical West- 
ern atmosphere surrounds the thirteenth an- 
nual convention of the Life Underwriters As- 
sociation of Canada, which opened here to-day 
with a business session of executives. A cow- 
boy with spurs, schapps, sombrero and full 
paraphernalia welcomes you at the train. A 
genuine stampede has been arranged for Thurs- 
day, with exhibitions on roping, tying, bull 
dogging and riding by the very best of Amer- 
ica’s cowboys and amazons gathered here for 
the great victory stampede next week. 

The Bank of Toronto has a placard in front 
of its bank reading, ‘‘Life insurance is one of 
the best assets a man can leave.” 

The executives endorsed the National Thrift 
Week Campaign being introduced in Canada 
and adopted the same code of ethics as the 
National Association of Life Underwriters. The 
honor roll of sixteen hundred life mén who 
served in active service in the great war was 
presented and an attempt is being made to 
get General Sir Arthur Currie here before the 
convention closes, as the commander of the 
Canadian forces is a life insurance man from 
Victoria. 

The registration is exceptionally heavy and 
includes J. W. Simpson, superintendent of the 
Sun Life; H. Huestis, superintendent National 
Life; J. B. MeKechnie, general manager Manu- 
facturers, and Dr. McMahon, medical examiner, 
and Alex MacKenzie, general manager of agen- 
cies of the same company; Thos, Hilliard, presi- 
dent, and C. E. Robertson, superintendent of 
Dominion Life Charles Ruby, managing di- 
rector; Sidney Tweed, superintendent, and. E. 
W. Smith, advertising department Mutual Life 
of Canada; J. F. Weston, managing director, 
D. Matheson, secretary, and Geo. H. Hunt, 
superintendent of Imperial Life; E. J. Harvey, 
superintendent North American, and vice-pres- 
idents of the Life Underwriters Association 
as follows: Geo, E. Archibald, Sydney, N. S.: 
Geo. L. Goodrow, Hamilton, Ont.; J. E. Mat- 
thews, Brandon, Manitoba; W. B. Crawley, 
Saskatoon, Sask.: G. J. A. Reamy, Edmonton, 
Alta., and Fred McGregor, Victoria, B: C. 

—P. R. Wilbur, general agent of the automobile 
department of the Sun of London and the Patriotic 
of Dublin, in the New York head office, has resigned 
from September 1. 
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LAW WILL DEFINE ACCIDENT 


Supreme Court to Decide Question of 
Guardsman Killed During Strike 


The United States Supreme Court has been 
called upon to decide whether the death of a 
National Guardsman while on active service is 
a death by accidental means. Upon the deci- 
sion of the court will depend the payment of 
millions of dollars in policies held by men who 
were killed during the world war, and the 
case which will come before the court during 
its October term is of great importance to the 
insurance industry. 

The case is that filed by Edith A. Lester 
against the Interstate Business Mens Accident 
Association, an Iowa corporation, to recover 
$5000, the amount of a policy held by her hus- 
band, a physician, who was killed during the 
Colorado fuel and iron strike in 1914. The 
decedent declared in his application for in- 
surance that his only occupation was that of 
a physician and surgeon, failing to declare 
that he was a major in the Medical Corps of 
the Colorado National Guard. He was killed 
by a bullet from the gun of a striker while 
he was dressed in uniform, carrying a revolver 
and wearing a brassard with a red cross. He 
had been on duty attending to wounded soldiers, 

In a verdict in favor of the plaintiff the lower 
court, which was upheld by the Circuit Court 
of Appeals, declared his death to be acci- 
dental and that at the time of his death the 
decedent had not changed his occupation from 
that of a physician and surgeon, but was en- 
gaged in that occupation. The Supreme Court 
is asked to decide the three following points: 


1. Whether the insuring clause, contained in 
the certificate of membership or policy, pro- 
vided specific insurance during specific periods 
of time, or, properly construed, whether the 
insuring clause furnished insurance without 
reference to the activites of the insured, how- 
ever engaged. 

2. If the insuring clause furnished specific 
insurance, whether the insured was engaged in 
the occupation of a physician and surgeon at 
the time he sustained his death. 

3, Whether the death of the insured, happen- 
ing under the circumstances established, was 
a death by accidental means. 


’ 


The accident association declared in its brief: 


The questions so presented for consideration 
are new and novel, the standard insuring clause 
not having been heretofore considered and 
construed by any court, nor has the question 
as to whether the death of a soldier in battle 
is a death by accidental means within the 
meaning of those terms as used in ordinary 
accident insurance policies been determined. 
By reason of these facts, and the situation 
presented by reason of the participation of 
large numbers of troops of the United States 
in the late world war, the interests involved 
are very great both to this petitioner and to 
all other accident insurance companies and 
associations in the United States. 


Equitable Life’s Sixtieth Anniversary 

The sixtieth anniversary business conference 
of the Equitable Life Assurance Society will 
open at the Waldorf-Astoria, New York, on 
Tuesday next, and will continue for four days. 
On August 27 a musical comedy will be given 
at the Waldorf in honor of the occasion, and 
on August 29 a luncheon will be tendered to 
the delegates. 

The Equitable has issued an attractive book- 
let on the oceasion of its sixtieth anniversary. 
William Alexander, secretary of the society, 
is the author of the book, which is a history 
of the Equitable from the time it was organ- 
ized in 1859 and opened its first office in a 
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single room to the present day, when it is 
housed in the enormous Equitable Building. 

The Equitable was launched on July 26, 1859, 
according to the author, by fifty-two business 
men of New York and other cities, and its 
first policy, issued two days later, was on the 
life of Henry H, Hyde, father of Henry B. 
Hyde, the founder of the Society. 

The first report made by the Equitable to 
the Department of Insurance of New York 
was for less than six months, and showed 
accumulated assets of $117,102, with outstand- 
ing risks amounting to $1,144,000. At the be- 
ginning of 1861, when the society had been in 
business for a year and a half, more than three 
million dollars of insurance had been written, 
and $89,000 received in premiums, while only 
three death claims had been paid. 

The booklet is excellently printed and illus- 
trated. Its account of the destruction of the 
old Equitable Building by fire in 1912, with pic- 
tures of the results of the catastrophe, is one 
of the features of the publication. 


Free Life Insurance for Employees 

More than thirteen hundred employees of the 
American Eagle, Continental, and Fidelity- 
Phenix, all of New York, will benefit by the 
group plan of life insurance arranged by Henry 
Evans, president of the three companies, with 
the Metropolitan Life of New York. 

The insurance will be without cost to the 
employees and ranges in amount according to 
the length of service of each individual. After 
being one month in the company’s employ, the 
employee is insured for $250. At the end of 
six months this amount is raised to one half 
of the employee’s annual salary, and after 
two years to the full amount of the annual 
salary, but not to exceed $2500. 

The insurance went into effect automatically 
on August 6, at 4 P. M. Employees in the eight 
branches of the companies in the United States 
and Canada, and all the field men, were in- 
cluded. 


State Life of Iowa Licensed 

The recently organized State Life of Iowa 
has been granted authority to write insurance 
in its home State. The new company has a 
capital of $564,350, and a surplus of $105,812. 

The company’s officers are: President, John 
P, O'Malley, first vice-president and general 
manager, William Koch; second vice-president, 
John A. Elliott; secretary, Charles L. Snyder; 
assistant secretary, George J. Pflanz, Jr.; treas- 
urer, John C. Kirby; general counsel, John 
Connolly, Jr., and Charles L. Snyder; medical 
director, Dr. Grenville N. Ryan. 

Besides the above mentioned, the directors 
will be John Connolly Sr.; M. J. O’Connell, 
John F, Hynes, Wm. Moran, Clyde F. Frazier, 
U. G. Turner, L. J. Getting, John Mead, M. W. 
Young, Leo Webster. 


New Member of Fackler Firm 

David Parks Fackler and Edward B. Fackler, 
consulting actuaries, of 35 Nassau street, New 
York, have taken into partnership William 
Breiby, retaining the same firm name as here- 
tofore, Fackler & Fackler. Mr, Breiby has 
been connected with the Fackler office since 
December 15, 1902. For several years he has 
been the firm’s office manager, having at times 
more than fifty subordinates. In June, 1917, 
Mr. Breiby became by examination a Fellow 
of the Actuarial Society of America, 


84 


Thursday 








The 


PERFECT 
PROTECTION 


POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 


ly new and different to talk 


to your prospects. 


a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
Accident and 
Health gives full protection 


World. The 


for at least a third less cost 


than regular casualty 


panies. 


are as liberal as can be made. 


WRITE AND WE WILL 


You More ABOuUT OURSELVES 


Reliance Life 


Insurance Company 


of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 


Gives you 


Our agency contracts 


com- 


TELL 














Cai 


A 
in t 
Inst 
lish 
at 1 
tent 
upo 
edu 
Life 
cate 
to t 
sho! 
cial 

Ex 
slow 
peal 
ing 
one 
esta 
nam 
equi 
the 
thei 

W 
life 
Han 
cess 
John 
as ¢ 
supe 
Mut 
with 
cons 
thes 
chos 
ing 
2dw 
Rus: 
com 
trac 
Offic 
ogy, 
the 
scho 

TI 
to t 
of e 
fine 
brac 











August 21, 1919 


TRAINING LIFE SALESMEN 


Carnegie Institute of Technology Announces 
its Insurance School Prospectus 


An admirable prospectus has been prepared 
in the interest of the School of Training Life 
Insurance Salesmen which is being estab- 
lished at the Carnegie Institute of Technology, 
at Pittsburgh, Pa. This school—the first pre- 
tentious effort of its kind—was determined 
upon as a result of conferences between the 
educational committee of the Association of 
Life Agency Officers with the group of edu- 
cators at Carnegie Institute, where in addition 
to the regular professional courses, are offered 
short courses for men needing intensive spe- 
cialized training. 

Edward A, Woods of Pittsburgh and Win- 
slow Russell of Hartford have repeatedly ap- 
pealed to the faculty in behalf of men need- 
ing life insurance salesmanship training, but 
one difficulty has obstructed the -way to the 
establishment of a special course of this kind, 
namely, that those who have been well 
equipped by knowledge of the business lacked 
the ability of trained teachers in imparting 
their knowledge to others. 

When however, it was decided to conduct a 
life insurance salesmanship course, President 
Hammerschlag and Dean Bingham were suc- 
cessful in securing the services of Professor 
John A. Stevenson of the University of Illinois 
as director; and Griffin M. Lovelace, formerly 
superintendent of agencies of the Connecticut 
Mutual Life of Hartford, became so impressed 
with the usefulness of the new school that he 
consented to serve as secretary. All four of 
these men are members of the committee 
chosen to prepare the working agreement form- 
ing the basis of the course, the others being 
Edward A, Works, Walter Dill Scott, Winslow 
Russell and Edward K. Strong, Jr, The out- 
come of their work is in the nature of a con- 
tract between the association of Life Insurance 
Officers and the Carnegie Institute of Technol- 
ogy, which is contingent upon the action of 
the life insurance executives subscribing for 
scholarships. 

These scholarships each entitle the purchaser 
to the attendance of one student for a term 
of eleven weeks, with board and lodging. A 
fine corps of lecturers has been selected, em- 
bracing Wm. H. Beers, Rochester; Philip Bur- 


net, Wilmington; Walton J. Crocker, Boston; 
Louis R, Denniston, Hartford; Arthur F. Hall, 
Fort Wayne; Frank L, Jones, Indianapolis; J. 
E. Kavanaugh, New York; M. A. Linton, Phila- 
delphia; Earl G. Manning, Boston; Jos. A. 
Richards, New York; Raymond W. Stevens, 
Chicago; Walter Dill Scott, Pittsburgh; Dr. E. 
G. Simmons, New Orleans; Graham C. Wells, 
Pittsburgh; Edward A. Woods, Pittsburgh. 

The need of well-trained life insurance sales- 
men has long been recognized; the facilities 
of Carnegie Institute are exceptional; the 
promise of great results for both the insurance 
companies and the students is without pre- 
cedent; it only remains for them to take ad- 
vantage of the opportunity now offered. The 
qualification of a man as a capable salesman 
ought to be worth much more than the $250 fee 
charged for eleven weeks. A considerable num- 
ber of scholarships have already been sub- 
scribed for; and if the life assurance companies 
promptly take a sufficient number, the school 
will be launched on its carier of usefulness on 
October 1. 

Winslow Russell of Hartford is in charge 
of the preliminaries, as chairman of the educa- 
tional committee, 


Commissioner Travis Threatens Company 

Frank L. Travis, Insurance Commissioner of 
Kansas, has notified the Bankers Reserve Life 
of Omaha, Neb., that it will not be relicensed in 
Kansas until all of the contested war claims 
against the company have been paid. There are 
approximately $20,000 in these claims, which 
the company has objected to paying various 
grounds, but which the department considers 
just, and it has directed the company to pro- 
ceed to the payment thereof at once or lose the 
license to transact business in Kansas, 





-—Isaac Miller Hamilton, president of the Federal 
Life of Chicago and president of the Health and 
Accident Underwriters Conference, has invited the 
officials of Canadian accident and health insurance 
companies to the national meeting of the conference, 
which will be held at Niagara Falls, Canada, Septem- 
ber 2-4, 

Iowa, the home State of the Bankers Life of Des 
Moines, is producing business for the Bankers Life 
at the rate of better than a million a month. The 
total of examined business up to August 1. was 
$7,500,000. 


Life Insurance 


Two New Companies Formed in Iowa 

The Universal Life Insurance Company has 
completed its organization work and is prepared 
to begin with business at once. The new com- 
pany is located in Mason City, Ia., and is listed 
as a million dollar concern. D. J. Murphy, a 
prominent attorney in Iowa, has been chosen 
president; A, J. Thompson, vice-president; Fred 
Figge, second vice-president; A. H. Cole, secre- 
tary, and A. V. Escher, treasurer. 

The National Re-Insurance Life Company filed 
articles of incorporation at Sioux City, Ia., on 
July 29. Its capital stock is $500,000. The 
officers are: B, H. Kingsbury, president; E. C. 
Eppley, vice-president, and J. A. Magoun, 
secretary-treasurer. 


Alleged Misrepresentation in Ohio 

Superintendent of Insurance W. H. Tomlin- 
son of Ohio has notified agents doing business 
in his State that frequent complaints have been 
made of late that certain agents have been 
selling twenty-pay life policies as twenty- 
year endowment policies. After August 15, he 
informed them, the license of any agent found 
guilty of this practice will be revoked. If two 
or more agents of the same company are in- 
volved in such transactions the license of 
the company will be revoked. 


As to Lusitania Claims 

It is understood that former Alien Property 
Custodian, A. M. Palmer, who is now United 
States Attorney General, considers that funds 
taken over by the custodian are available for 
the satisfaction of claims of Americans arising 
from the illegal war methods of Germany. 
Several life and casualty insurance companies 
paid large losses because of the sinking of the 
Lusitania, and it may be that they will be able 
to secure indemnity therefor from funds held 
by the present custodian. 


Manhattan Life Appoints J. H. Craig 


James H. Craig, heretofore a member of the 
State Examining Board of Alabama, has been 
appointed State agent for the Manhattan Life 
of New York in Alabama, with headquarters 
at Birmingham. Previous to his holding the 
State office, Mr. Craig had been in the banking 


business. 
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Auto and Marine Insurance 


AUTOMOBILE AND 
MARINE INSURANCE 


As to Unlimited Automobile Liability 

Widely varying opinions are expressed as to 
the advisability of the proposed issuance of 
unlimited automobile liability policies. Con- 
servative underwriters claim it is against pub- 








lie policy to relieve the owner of all liability, 
and they believe that he will be more careful 
in the operation of his car if he is under the 
responsibility of bearing a part of the loss in 
case of an accident. Advocates of large limits 
claim that a policy with $10,000 to $30,000 limits, 
which is almost equivalent to the unlimited, 
costs only thirty per cent more than one for 
$5000 to $10,000 limits. They hold that if only 
an unlimited form was sold at a rate about 
twenty-five per cent higher than the present 
basis rates, the extra premium received from 
a large number, who now take the low limits 
and have few losses exceeding them, they 
would more than offset the reduction from the 
present rates for high limits. There is un- 
doubtedly an increasing demand for larger 
limits owing to the tendency of the courts and 
juries to give larger verdicts in accident cases. 
Where formerly an award of $1000 for personal 
injury was regarded as large, judgments for 
$20,000 and $30,000 are now not uncommon. 





To Study Western Auto Situation 
A committee has been appointed by Fred J. 
Sauter, president of the Western Automobile 
Underwriters conference, to investigate the 
Western automobile insurance situation. The 








“All kinds of Insurance 
on Automobiles” 


FIRE THEFT 
COLLISION LIABILITY 
PROPERTY DAMAGE 


AUTOMOBILE INSURANCE EXCLUSIVELY 


American Automobile 
Insurance Company 


Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE, Chairman of Board 
CHAS. W. DISBROW, President 











THE SPECTATOR 


committee will go into all phases of the ques- 
tion, and expects to make constructive criti- 
cisms and recommendations for improvement. 
It consists of Charies E. Sheldon of the Ameri- 
can of Newark, who will act as chairman; C. 
R. Sreet, Fidelity-Phenix of New York; C. R. 
Tuttle, Insurance Company of North America, 
of Philadelphia; P, D. McGregor, Queen Insur- 
ance Company of New York, and C. H Choates, 
National Liberty of New York 


The automobile department of the Importers 
and Exporters Insurance Company of New 
York, of which A. Whelpley is manager, has 
arranged for an assistant manager to take care 
of the operations which the company is plan- 
ning for that line in the agency field, Lester 
E. Cate, recently special agent for the Tokio 
Marine and Fire Insurance Company, has been 
appointed assistant to Mr. Whelpley. Mr. Cate 
began his insurance work in Chicago under 
Manager J. J. Pureell, who was then with the 
Sun Insurance Office of London, working later 
for the All-Survey Bureau, For several years 
he was special agent of the Liverpool, London 
and Globe in Missouri. 


Motor Car Business Placed with Globe 

The Thames and Mersey Marine Insurance 
Company of Liverpool has turned over its auto- 
mobile department to A, Duncan Reid, presi- 
dent of the Globe Indemnity Company. The 
change is deemed advisable because casualty 
companies possess larger facilities for automo- 
bile insurance than a marine company, A great 
part of the marine business is done through 
the offices in the large cities, and in order to 
obtain automobile insurance a marine company 
would be forced to build and maintain agencies 
at considerable expense. 





Automobile Company to Form in West 

A new company, the Atlas National Insurance 
Company, is being organized at Sioux Falls, 
S. D., to write all forms of automobile insur- 
ance. There will be a capital of $200,000 and 
a surplus of $100,000. The directors of the 
new company will be W. Z, Sharp, Z. A. Haz- 
ard, H, E. Judge, F. H. Hollester, W. K. Van 
Brunt, C. W. Thompson and W. H. T. Foster. 


General Exchange Corporation 

The General Exchange Coporation, New York, 
has been licensed to do brokerage business in 
all lines of insurance. It is currently rumored 
that this corporation is a subsidiary of or is 
identified in some manner with the General 
Motors Corporation and the General Finance 
Corporation, which make and sell some 600,000 
motors yearly. 

Conference on Auto Thefts Called 

Frank Oliver, chief clerk of the Magistrates’ 
Courts of New York, has announced that a 
conference of insurance company officials, mo- 
tor vehicle licensing authorities and _ repre- 
sentatives of police departments of all the 
larger cities throughout the country will be 
held in New York city next month to devise 
means of checking the number of automobile 
thefts. 

The meeting is the result of a letter sent 
out three weeks ago by Mr. Oliver to the insur- 
ance companies and heads of police depart- 
ments of suggesting remedies for the situation. 
He believes that the establishment of a central 
bureau, which would contain a complete his- 
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tory of every car, together with all available 
identification marks, would help to remedy the 
evil. The bureau would also serve as a focus- 
sing point to which all cases of stolen auto- 
mobiles could be reported. 


Articles on Marine Insurance 

A second volume of articles reprinted from 
The Weekly Underwriter on the subject of Ma- 
rine Insurance has just been published. It 
contains in handy form explanations of such 
subjects as accounting, income and other taxes, 
salvage, port risks, proximate cause, the Harter 
Act and the Marine Court of Inquiry. George 
Parker Westervelt, Lieut. R, E. Lambert, U. 
S. N., Benjamin Rush, Richard D, Jones and 
Wade Robinson are among the contributors. 


Strike Stops Transportation on Lakes 
Lake marine insurance men report that the 
volume of business is light. A smaller amount 
of ore and coal than usual is being shipped, 
and nearly all shipments have been stopped 
by a strike of ore and coal handlers at the 
head of the lakes, Over 2000 men are reported 
as out, and a large fleet of vessels is await- 
ing shipments, 
Wooden Lake Vessels Disappearing 
Lake marine insurance men say that the 
few survivors of the old fleet of wooden ships 


will soon be gone. The wooden steamer 
“Lanbo,”’ valued at $50,000, and insured at $37,- 


500, was beached last week near Ausable, a 
port on Lake Huron, in a sinking condition, 
and has been abandoned. She was loaded with 
coal, 
Illinois Motor Issues New Policy 

The Illinois Motor Casualty Association, a 
Springfield concern writing automobile insur- 
ance on the mutual plan, has issued a new pol- 
icy increasing rates on collision insurance 
and making reductions on fire and theft, The 
annual policy fees are abandoned, but the fees 
for transfer are increased from fifty cents to 
one dollar. 








—L. B. Grossmith, formerly special agent for the 
St. Paul in Illinois, and since 1917 manager of its 
automobile department at the home office, has been 
elected an assistant secretary of the company. 
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NEW YORK SURVEYS 

The Travelers and Firsts—The an- 
nouncement that the first airplane policy to 
cover life and accident had been issued by the 
Travelers recently, recalls to the Street the 
first policy that was issued by the Travelers 
when it organized its business. This policy 
was for a premium of one cent, we believe, and 
covered a certain individual against accident 
while going from his home to the postoffice 
to secure the mail, that being before the days 
of letter-carriers. 

Reinsurance Companies in Great Britain. 
—The development of this class of company 
in Great Britain is exceedingly noticeable and 
apparently great strides are being made in that 
direction. It does not seem, however, to be a 
form of insurance adveriture which appeals 
to the American insurance investor, since we 
do very little in that respect. The financial 
conditions are partly responsible for it, but 
more than that undoubtedly it is the fact that 
we have been too much of a home cultivating 
community to step at once into these broader 
adventures. 

The Marking of Hoist Ways.—The prac- 
tice developed some few years ago, and which 
is still extending, of marking on the outside 
of a building the hoist ways, is based, of 
course, on the desire of the fire department to 
know where the floor opening is. This has 
the double advantage, in that it enables them 
to avoid such a danger spot if they enter the 
building, and at the same time it enables them 
to guard a fire on another floor and prevent it 
getting into the shaft and so spreading 
throughout the building. The signs marking 
the hoist way extend across the window where 
the shaft is and are perfectly visible from the 
street. 

A Dry-Pipe Basement Equipment.—New 
York city was one of the earliest to confer the 
power on the proper authorities to order spe- 
cial protection in risks, and especially in those 
portions of the risk below the grade floor. 
For many years perforated pipes were put in, 
and it was not uncustomary to order them put 
in in a whole block. In due course of time 
the insurance interests were able to secure dry- 
Pipe sprinkler installations which are an im- 
provement on the perforated pipe. Of course, 
these were dependent on the connection being 
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made by the fire department and water being 
furnished through that source. A fire in this 
city has illustrated the value of this dry-pipe 
equipment; although the result in those por- 
tions of the risk helow grade was a total loss 
it undoubtedly prevented the fire spreading 
throughout the remainder of the building. The 
fire originated in the basement, the connection 
was made by the fire department and operated 
about ten minutes. Seventy-three sprinkler 
heads opened, and while this held the fire it, of 
course, owing to water damage, spoiled the 
stock. At the same time it was a great im- 
provement over nothing, and to that extent the 
loss was reduced. 

Lloyds and Ten Per Cent.—It is conceded 
among those who know that the expense of 
doing business at Lloyds is ten per cent less 
than the business done in America. In other 
words, in any line of business on which they 
can compete Lloyds has that much of a start. 
Recent legislation has made a three per cent 
tax on business which is placed in a marine 
way in the London market, and so to that 
extent the differential is evened up. In view 
of the high cost of living and the agitation, 
however, one wonders whether the privilege 
of placing his business on this side will be 
worth to the merchant ten per cent more than 
in some other market. Is it not going to take 
a pretty good plea to make us believe at the 
present time that the American community 
ought to tax themselves ten per cent for the 
privilege of placing their insurance in this 
market ? 


CHICAGO AND THE WEST 

G. W. Stuck Makes Change.—George \V. 
Stuck of Peoria, State agent for the American 
of Newark in Illinois, has resigned to become 
vice-president and manager of the recent) 
organized Central Fire Office of Illinois, which 
will open headquarters in Chicago on or about 
September 1. The Central starts with an 
authorized capital of $100,000, It has been 
appointed general agents for the Western 
States of the American Equitable and the 
Knickerbocker insurance companies of New 
York and the Manufacturers Insurance Com- 
pany of America. These companies will apply 
for admission to the Western Insurance bu- 
reau, and will operate in the more profitable 
fields doing a regular agency business. 

H. H. Walker Has Anniversary.—l]. II. 
Walker, the veteran secretary of the Western 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOEREFLER, Secretary and Gen’! Mgr. 


Reinsurance Contracts Solicited 
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farm department of the Home Insurance Com- 
pany of New York, recently completed fifty- 
three years of continuous service with the 
company. In recognition of the occasion he 
received many letters and telegrams from 
numerous friends in the business. His own 
office force sent a basket of flowers to him 
at St. Luke’s Hospital, where he is recovering 
from the effects of a broken limb sustained in 
a fall on the golf links a few weeks ago. 

Illinois Pond of the Blue Goose to Hold 
Annual Meeting.—The annual meeting of 
the Illinois Pond of the Blue Goose will be 
held at the Hotel La Salle on Monday even- 
ing, September &. 

W. G. Albright Resigns.—W. G. Albright, 


of Western farm 


superintendent of agencies 
department of the Connecticut Fire, has re- 
signed to go into the local business at Elgin, 
Hi * 

F. W. Doll Appointed.—F. W. Doll has 
heen appointed special agent for the Cale- 
donian for the States of Illinois, Kansas and 
Missouri. 

Stock Yard Losses.—The adjustment of 
the losses which recently occurred in the con- 
flagration back of the Union Stock Yards in 
Chicago is progressing very slowly. The ad- 
justers are endeavoring to determine whether 
the fire was due to riot and civil commotion or 
not. 


BOSTON AND VICINITY 

Standing of the First Ten Companies.— 
President Frank A. Dewick of the Boston 
Protective Department has issued to the 
agencies of the companies interested the re- 
turns made by them showing their premium 
receipts for the six months to July 1 Iast. 
The assessment for the maintenance of the 
department was one and one-half per cent of 
the total receipts, which amounted to $4,674,- 
772. The premium receipts for the first half 
of last year were $4,166,461. Of the 222 com- 
panies reporting, all but thirty-seven showed 
increases over the same period last year, the 
increase for the leading ten companies alone 
amounting to more than $100,000. The Royal's 
premiums for this year were $162,760, against 
$134,279 for the first six months of 1918 The 
Liverpool and London and Globe returned re- 
ceipts of $126,404, as compared with $104,781 
during the same part of last year. The Home 
of New York showed receipts of $116,013, or 
about $16,coo greater than last year. The 
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30ston Insurance Company, the first in order 
of the Massachusetts companies, collected pre- 
miums of $79,030, more than fifty per cent in- 
crease over the returns for the same period of 
i918, which were $51,314. The ten leading 
companies were the Royal, the Liverpool and 
London and Globe, the Home, the Northern 
Assurance of England, the Hartford, the 
Etna, the Home Underwriters, the National, 
the Atlas and the Boston. The ten leading 
agencies were Fields & Cowles, John C. Paige, 
Robert A. Boit & Co., Gilmour, Rothery & Co., 
Kaler, Carney, Liffer & Co. Hinckley & 
Woods, Dewick & Flanders, OBrion, Russell 
& Co., and William A. Muller & Co. Corpora- 
tion. 

New Brokerage Firm.—A new brokerage 
firm appears on Milk street, formed by Chas. 
C. Rigby and Henry A. McGrath, both of 
whom have had experience in local agencies. 

Massachusetts Charter Granted.— The 
Massachusetts Insurance Department has 
eranted a charter to the Direct Mutual Fire 
Insurance Company, which will have its office 
in Boston. The officers are: President, Wes- 
ley E. Lindsey; secretary, Clarence A. Ap- 
plely; treasurer, Albert W. Cranefuss. 

Thomas E. Sears, Inc.—The insurance 
business of Thomas E. Sears, which has been 
conducted in Boston under the name Ives, 
Baird & Sears, is now being carried on by Mr. 
Sears under the name of Thomas i. Sears, 
Inc. Since his graduation from Massachusetts 
Institute of Technology in 1903, Mr. Sears has 
filled positions as inspector and engineer for 
the National Board of Fire Underwriters, of 
field representative for the Associated Factory 
Mutuals, and as a broker for all lines of insur- 
ance specializing in improvement of risks from 
an engineering standpoint. He has developed 
a large volume of desirable business. 

W. S. Gierarsh a Director.—\Walter 5. 
Gierarsh, of the Boston agency firm, Robert 
A. Boit & Co., has been made a director of 
the Commercial Union Fire Insurance Com- 
pany of New York. 

Great Lakes Entering.—The Great Lakes 
Insurance Company of Chicago has applied for 
admission to Massachusetts to do a fire busi- 
ness, naming the Maritime Service Corpora- 
tion as Massachusetts agents. 


agent of Oklahoma for the Firemans Fund, succeed- 
ing Roland Reed. Mr. McCoy will make his head- 


quarters at Oklahoma City. 





R. T. Huggard Becomes Agent for Great 
American 

Richard T. Huggard, Ohio State agent of the 
Springfield Fire Marine, has resigned to be- 
come Ohio State agent for the Great American 
on September 1. Mr. Huggard has spent his 
entire business life with the Springfield, be- 
ginning as office boy in the Western depart- 
ment in Chicago at the age of seventeen, and has 
been the Ohio State agent for thirty-one 
years. During this time he was closely asso- 
ciated with Walter H. Sage, now Western gen- 
eral manager of the Great American, and it 
has been known that Mr. Sage was anxious 
to have him with his company. Mr. Huggard 
Succeeds George B, Sedgwick, who was recently 
called to Chicago as assistant manager. While 
Mr. Huggard had an ideal field position in 
Ohio, the Great American has a much larger 
premium income in the State, and was in a 
position to make Mr. Huggard an offer which 
he could not afford to refuse. Mr. Huggard 
has been active in all of the field organizations 
in the State and has been a man of wide in- 
fluence, both in and out of insurance business. 





Better Building in Des Moines 

Des Moines is at last reaching the corner 
stage in securing a building code. Under the 
new housing law enacted by the last legisla- 
ture certain rigid rules are laid down as to the 
construction of buildings, and Councilman John 
Budd, City Engineer Kastberg and Secretary 
C. F, Ladd of the city housing committee have 
started in at comparing the codes of other 
cities, and expect to take several weeks at 
the task, 


F. H. Ross Will Handle Hawkeye 

The Hawkeye Securities Fire Insurance Com- 
pany of Des Moines, Iowa, has been admitted 
to New York State. The company was organ- 
ized and licensed in its home State last Janu- 
ary. F, H. Ross & Son are the agents in New 
York. 


Blue Goose Meeting 
The annual meeting of the grand nest of 
the Blue Goose, the well-known fraternal or- 
ganization of fire insurance men, will be held 
at the Congress hotel, Chicago, September 30, 
followed by a dinner in the evening. 





New Companies at Little Rock 
The Progressive Mutual Fire and the Har- 
mony Mutual Fire have been organized by 
negroes at Little Rock, Ark. 
—Ralph B. Ives, the new vice-president of the .Etna 
of Hartford, who is located in Chicago, has applied for 
membership in the Western Union. 


Thursday 


New Fire Law in Ohio 
The law passed by the last Ohio General As- 
sembly placing hotels and restaurants under 
the supervision of the State Fire Marshal's 
Office became effective August 14. Following 
are some rules given out by State Fire Marshal 
Fleming for their regulation: 


The provision of the National Electrical Code 
shall govern all electric wiring. 

There must be two separate and distinct 
means of egress from each apartment. Fire 
escapes must, of course, be provided. 

If any room in a hotel, being remodeled, is 
used for a workshop it must be enclosed in 
fireproof walls. 

No gas or oil floor heater is permitted, 

In new buildings of five stories or more stan- 
dard standpipes must be provided. Each floor 
must be equipped with lines of hose. 

Standard fire extinguishers must be placed on 
all floors. 

Each hotel must have its own fire alarm. 

No rubber gas tube connections are allowed. 

Open lights must be protected by globes. 








New Salamandra Enters New York 

The Reinsurance Company Salamandra_ of 
Copenhagen, Denmark, has received its license 
to do fire business in New York State. The 
company has $521,944 total assets in the United 
States, $218,685 of which are in Government 
bonds deposited with the New York Department 
of Insurance, and $303,259 a cash deposit with 
the company’s trustees, the New York Life 
and Trust Company. Meinel and Wemple are 
the United States managers. 

It is expected that the Salamandra of Copen- 
hagen will eventually absorb the business of 
the Salamandra of Petrograd, whose United 
States branch is in an unsatisfactory position 
Owing to the fact that the present Russian Gov- 
ernment has declared the parent company dis- 
solved. 


Henry N. Eyre Company Formed 

Henry N, Eyre, who was for several years 
connected with The Spectator Company, and 
who some three-and-one-half years ago entered 
the brokerage firm of B. N. Exton & Co., 64 
Wall Street, New York, has recently left that 
firm and started in business for himself under 
the name of Henry N. Eyre Company. In 
branching out as a general insurance broker in 
his own name, Mr, Eyre starts with a good 
line of business, including some enviable large 
accounts. In the late war he was a member of 
the Royal Flying Corps of Canada, and made a 
good record. 


Ohio Millers Would Enter New York 


The Ohio Millers Mutual Fire Insurance Com- 
pany of Canton, Ohio, has formally applied for 
admission to New York State. The Squire Com- 
pany, Ine., of New York will be general State 
agents. 





Eastern Fire, N. J. 





JOHN E. KING, Pres. B. J. ALLEY, Vice-Pres. 


KING, ALLEY anno LAWRENCE, Inc. 


Atlantic City Fire, N. J. 


Pennsylvania Millers. 


Ninety Six Maiden Lane, New York 


Representing the following Companies which are licensed in New York State 


Mill Owners Mutual, lowa. 
Pawtucket Mutual Fire, R. I. 
Berkshire Mutual Fire, Mass. 


General Agents for the United States and Canada, including the Metropolitan District. 


ORRIN C. LAWRENCE, Treas. 


JOHN B. SIRICH, Secy. 
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August 21, 1919 


SENECA REINSURED 





Globe and Rutgers Takes Over Business 
of Company in Difficulties 


COURT ORDERS ITS LIQUIDATION 





Troubles of Company Presided Over by J. J. 
Boland Due to Having Large Deposits in 
North Penn Bank 
As a result of the failure of the North Penn 
Bank of Philadelphia, in which the Seneca Fire 
Insurance Company of Buffalo had large de- 
posits, a plan for the protection of the Sen- 
eca policyholders by the reinsurance of the 
company’s businesS was announced early this 
week. The entire outstanding business of the 
company has been reinsured in the Globe and 
Rutgers Company, effective from now, August 
19. Under an order of the court the Seneca 
was then taken over for liquidation by the 
New York State Superintendent of Insurance. 
Following is a statement in the subject issued 

by Superintendent Phillips: 


The Seneca Fire Insurance Company was or- 
ganized in the city of Buffalo, N Y., in the year 
1912. In 1918 its control passed to the James 
J, Boland Company, Inc., through the purchase 
of 10,100 shares of its capital stock. After ob- 
taining control the Boland Company moved the 
Offices to the city of Scranton, Pa., where its 
business was conducted until a recent date, 
when the offices were moved to the city of 
New York. The James J. Boland Company, 
Inc., acted as general agent of the Seneca Fire 
Insurance Company, and also of the New York 
National Insurance Company, such latter com- 
pany being now under liquidation by this de- 
partment. 

On the failure of the North Penn Bank, 
Superintendent Phillips caused an immediate 
examination of the Seneca Fire Insurance Com- 
pany, and since has been in close teuch with 
the situation in an endeavor to protect the 
rights of policyholders and stockholders. It 
was hoped: that those interested in the com- 
pany might be able to replace the funds which 
the company had on deposit in the North Penn 
Bank, but such efforts having failed, the 
superintendent found it necessary to take pos- 
session of the company in order to conserve 
the interest of policyholders and all others in- 
terested. On his application an order was 
granted to-day by the Supreme Court of Erie 
county authorizing the Superintendent to take 
possession of the property of the company and 
liquidate its business. 

The company was examined by the Depart- 
ment and a report made public showing finan- 
cial condition on date of January 31, 1919. On 
such date its total assets amounted to $655,591.- 
47; total liabilities, excluding capital, $370,- 
912.62—leaving a surplus to policyholders on 
Such date of $284,678.85. 

The present examination of the company as 
conducted by the Department shows the fol- 
lowing condition: 
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ASSETS 
Cash in Marine Trust Company of Buffalo 
and Metropolitan Trust Company, New 


Oo ORORM sc csaqucgysaueiadues -eavennaidedeneetenn: $70,724 
Cash in North Penn Bank, Philadelphia, Pa. 247,783 
United States Liberty Loan bonds............ 39,000 
Bond and mortgage loans.........ccccccccccces 180,Qu0 
Interest due and accrued.........ccccccccccceces 4,900 
James J. Boland Co., Inc., notes........<66.<< 13,000 
Philadelphia Underwriters’ deposit............. 100 
Agency balances, estimated............c0ceeses 62,861 
MROUWIR fecccuwes cone TTA PEE eT Ee TES $614,368 
DEDUCT ASSETS NOT ADMITTED 
Cash in North Penn Bank... 6665.00: iccscus $247,783 
Book value of bonds over market value....... 2,340 
James J. Botand Co., Inc., notes.......cccseee 13,000 
Philadelphia Underwriters’ deposit............. 100 
“Agency balances, estimated...........ccccccces 62,861 
OE © o2ec sieenseccdn sehen htabudseednsenks $326,089 
Total admitted: assets... .ccc ceccccescensec $288,279 
LIABILITIES 
INGE tasipai Wass: ise vice cccwicwesuvenkccudanc $100,000 
eae “PRCTIUINS: o55cc cecewaccicesancescddaes 181,000 
eCRES “ PCOMNAINS: 5 5oosos ccc ciccaccesescesséncsa 16,000 
PR OD RGMNE? aa eases oncauwad nonce en eueuaaesads 31,500 
FUCENUOEE NANOS” cc conccdasssccanenessssereiawes pas 2,000 
IRCEOUCE WHERESE 6c doc cscs e ceccdecuancdausecces 157 
MUU fee ecaaadtucrachas ccutkatuneae roan warecenes 1,494 
(ROWAD <cocccas icavdwadadcodsucecesauveserenars $332,602 


Excess of liabilities, excluding capital, over 

REGGIE Seo civcceveaducxeanacddduacsnandcEes $44,373 

In the above statements, the North Penn 
Bank deposit is shown as appearing on the 
records of the Seneca Fire Insurance Company. 
This deposit, so indicated, is the sum of $247,- 
783.33, and it will be therefore noted that the 
collapse of the insurance company may be di- 
rectly attributed to the failure of the North 
Penn Bank, and the consequent inability of the 
company to recover the funds deposited therein. 
The bank balances were covered by depository 
bonds for $200,000, and if collection is ulti- 
mately made on such bonds, the liquidation of 
the company will be carried through to the 
full satisfaction of all creditors, and it is 
believed that there will also be a substantial 
return to the stockholders. 

In the order of liquidation, the superintend- 
ent obtained from the court authority to rein- 
sure the company’s outstanding business, be- 
lieving such step necessary to protect policy- 
holders. A reinsurance was therefore effected 
with the Globe and Rutgers Fire Insurance 
Company of New York of the company’s entire 
business in force, effective as of 12 o'clock 
noon, August 19. By such reinsurance the pol- 
icyholders are given full protection against 
loss, and no cancellation or replacement of 
the policies is necessary. With the commis- 
sion received for the reinsurance, it is ex- 
pected the assets will be sufficient to pay losses 
in full, 

The country commenced business February, 
1914, with a capital stock of $200,000, and trans- 
acted business in the States of New York, 
Pennsylvania, Massachusetts, Rhode _ Island, 
New Jersey, Illinois and Tennessee. Its net 
annual premium income amounted approxi- 
mately to $325,000. 

The officers of the company were the follow- 
ing: President, James J, Boland; first vice- 
president, Charles Diebold, Jr.; second vice- 
president, R. S. Houck; treasurer, N. P. Boland; 
secretary, J. Russell Jones; assistant secre- 
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tary, P. G. Enser; assistant secretary, B. F. 
Maize. C,. C. Fowler, chief of the Liquidation 
Bureau of the State Insurance Department, was 
designated Special Deputy Superintendent of 
Insurance in charge of the liquidation 

The New York National Fire, affiliated with 
the Seneca, has been forced into involuntary 
liquidation also by the failure of the North 
Penn Bank, the deposits of this company 
with the defunct bank having been con- 
siderable. 

Charles A. Ambler, former Insurance Com- 
missioner of Pennsylvania was arrested in 
Philadelphia this week in connection with the 
North Penn Bank failure. Mr. Ambler was 
Commissioner for only a few months and dur- 
ing that time he deposited $402,000 of the funds 
of a defunct life insurance company, and is 
charged with having borrowed from the bank 
on his personal account. 

Following the hearing at which Magistrte 
Pennock placed the accused under $15,000 bail, 
Joseph A, Taulane, who prepared the affidavit 
on which the warrant was issued, said: 

We intend to prove that C. A. Ambler, while 
occupying a public office of trust, was a con- 
spirator in the looting of the North Penn 
Bank, and that his defaleations amount to 
hundreds of thousands of dollars. 

Mr. Ambler was held for a further hearing 
September 2. 


Chicago Board Removes Surcharge 

At a meeting of the Chicago Board of Under- 
writers held last Tuesday, a resolution was 
adopted removing the ten per cent surcharge 
after September 1. 

In regard to refunding the surcharge the 
resolution read: 

No rebate of any portion of a surcharge im- 
posed prior to said date shall be made, nor 
shall any portion of said surcharge be returned 
in any manner except as specifically provided 
herein, 

When a policy upon which the surcharge was 
imposed is canceled short rate, or is canceled 
pro rata by direction of the company, the re- 
turn premium shall include the surcharge col- 
lected on the portion of the premium returned, 
but not otherwise. 





—J. D. Wheeler, automobile special agent of the 
Firemans Fund, is now established in the Pacific 
Northwest field, with headquarters in Portland, Ore. 

—Fred C. Bertiaux has assumed the duties of 
special agent for the Firemans Fund in Illinois. Mr. 
Bertiaux was formerly with the Illinois Inspection 
Bureau. 

T. Matsumato, superintendent in Tokio of the 
foreign department of the Tokio Fire and Marine In- 
surance Company, has just arrived in New York on 
a visit to the company’s United States branch, 80 


Maiden Lane. He will return to Japan in October. 








INCORPORATED 1911 


CITY 


INCORPORATED 1870. 


INCORPORATED 1851. 





NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


INSURANCE 
COMPANY, 
CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200.000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 


NET SURPLUS $160,473.14, 


NET SURPLUS $68,381.07. 


PITTSBURGH, PA. 


NET SURPLUS $116,057.35 


SUNBURY, PA. 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 
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Windstorm and Tornado Insurance in 1918 


The 
the 


fire 
New 


insurance 
York 


shown below. 


included: 


Name and Location 
of Company. 


Fitna, Hartford .....0606« 
Agricultural, Watertown.. 
Albany, Albany ..écscsees 
Alliance, Philz idelphia beara 
American Alliance, Xs 


Am. Central, St, Louis... 
American Eagle, N. Y.... 





American Equitable, N.Y. 
American, Newark ....... 
American, Providence.... 
Arkwright, Boston ........ 
Atlas; Bondon <.s05<<000s 
Automobile, Hartford..... 
Baltimore A., Baltimore.. 
Boston, Boston oiccicicc00:0 
Soston Mfrs., Boston..... 
Caledonian, Edinburgh.... 
California, San Francisco 
Camden Fire, Camden.... 
Cent’l National Fire, Des 
DEOGMES. citdwewensecesanu 
City of New York, N. Y.. 
Cleveland Nat’l, Cleveland 
Columbian Nat’l, Detroit. 
Comm’! Union, London.. 
Commercial Union, N. Y. 
Commonwealth, N. Y..... 
Concordia, Milwaukee. 
Connecticut, Hartford..... 
Continental, New York. 
Cotton & Woolen Mirs., 
BDSEOR 25s ccdsnasivvanuckens 
County, Philadelphia...... 
Detroit F. & M., Detroit. 


Dubuque F. and M., 


PPD EUL: 4 biases 50csa%ie sc 
Eagle, Newark ....... seen 
Eagle, Star and _ British 


Dominions, London. 
Enterprise, Providence... 
Equitable F. & M., Prov. 





Fall River Mirs., Fall R.. 
Federal Union, Chicago.. 
Fidelity-Phenix, N. Y..... 
Fire Association, Phila... 
Fire Reassurance, Paris... 
Firemens, Newark ....... 
Firemens, Providence..... 
Firemans Fund, San Fr. 

First Reins., HH: artford®.. 


‘irst Russian, Petrogr -ad.. 
Franklin, Philadelphia.... 
Girard F. and M., Phila.. 
Glens Falls, Glens Falls.. 
Globe, Pittsburgh. 
Globe and Rutgers, N. ae 
Grain Dealers, Ind’nz apolis 
Granite State, Portsmouth 
Great American, : 
Ilamilton, New York..... 
Ilanover, New Y 
Hartford, Hartford 
Ilome, » ig York......... 
Ilome F. and M., 
Hope, pcan 
Imperial, New York...... 
Industrial, Akron 
Industrial, Boston ....... 
Ins. Co. of North Am., 
Philadelphia ............ 
Ins. Co. of State of Pa., 
Philadelphia 
International, 
Interstate, Detroit ‘a 
lowa Nat'l, Des Moines.. 
Jakor, Moscow eee ccsevcce 
Keystone, Philadelphia... 


Insurance 


of a 


Net 


Premiums. 


$740,611 
61,636 


10,788 
521,891 





34, 288 
160, 158 58 





106,180 
22,021 
109,168 


247.093 
WW, 865 

4,7 ‘ V7 
446, 200) 








few 





Net 


Losses. 


$332, O17 
32,5 “3 


1 168 
4,285 
20,272 


1,694 


16,963 


092 


340,789 
38,680 
11,700 
35,200 

90 

110,776 

1 801 


166,167 
2,819 
41,040 
447,429 
574,906 


119,621 


18,728 


other 
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Ratio of 
Losses to 
Prems.% 


Name and Location 
of Company. 
Liv. and Lon. 
LAVERDOO! -:siis:casaisies sos 
London Assurance, Lon.. 
Lon. and Lancashire, Liv. 
Manton, VPhiladelphia..... 
Manufacturers, Providence 
Mechanics, Philadelphia.. 
Mechanics, Providence. 
Mechs. and Traders, New 
NOIARS ccr.coiccaiesits seiner 
Mercantile, New York.... 
Mercantile, Providence.... 
Merchants, New York.... 
Mich, Comm’l, Lansing.. 
Mich, F. and M., Detroit. 
Mich. Millers, Lansing.... 
Millers National, Chicago. 
Mill Owners, Chicago..... 
Milwaukee Mechs., Mil... 
Minneapolis F. & M.,Min. 
Minnesota Implement Mu- 
tual, Owatonna* 
Moscow, Moscow .......- 
Narragansett, Providence. 
National, Copenhagen..... 
National, Hartford 
National, Philadeliphia.... 
Nat’l-Ben Franklin, —: 
National Liberty, N. 
Nat’l Union, Pittsburgh. 
Netherlands F. & L. The 


and Globe, 


ERNE SS a cciwenvaca scons 
Newark, Newark ......... 
New Brunswick, New B.. 
N. Hampshire, Mz anchest’ r 
New Jersey, Newark...... 
New York Nat'l, Buffalo. 
Niagara, New York....... 
Norske Lloyd, Christiania 
North Brit. & Merc., Lon. 
Northern, London......... 
Northern, Moscow ....... 
North River, New York.. 
Northwestern F, and M., 

PEINNIEADONS: 45.50<000.5005 
Northwestern Nat'l, Mil.. 
Norwegian Assur., Christ. 
Norwich Union, Norwich. 


Ohio Farmers, Le Roy.... 
Old Colony, Boston...... 
Orient, Hartiord . ......s:..%% 
Pacific, New York........ 
Patatine, Tondon’ ..6<66e:0. 
Paper Mill, Boston........ 
Paternelle, Paris 
Patriotic, Dublin ........: 
Pennsylvania, Phila. 
Peoples National, Phila... 
Phila. Mirs., Phila.......5. 
Phoenix, London 
Phoenix, Hartford 
Protection, Chicago....... 
Prov. Washington, ; 
Prudentia Re- & Coinsur- 
BOE. CURIE 65 5 o6%.6 6:06 
Queen, New York......... 
Reliance, Philadelphia.... 
Rhode de Mutual, Prov.. 
Rhode Island, Providence. 
Richmond, New York.... 
Rossia, Petrograd ........ 
Royal, Liverpool ......<.< 
Royal Exchange, London. 
Rubber Mfrs., Boston.... 


Russian Reins., Petrograd 
Salamandra, Petrograd.... 
Safeguard, New York..... 
Scot, Union and National, 

Bindery. oc césccccccss 
Second Russian, Petrograd 
Security, New Haven..... 


Scandinavia, Copenhagen. 
Spanish-American, Havana 
Springfield F. and M., 

Springfield 
Standard, Hartford 
Standard, Philadelphia.... 
Star, New York 
State, Liverpool 


Net 


Premiums. 


269,941 
18,425 
51,559 





5,625 


24,470 
19,172 


sass 
51,705 


4,246 
28,868 


84, “649 
167,365 


5,454 
12,284 
21,922 
36,734 
29,219 

1,288 
84,506 

2,560 

106, 
67,779 

4,082 

92,890 





114,673 
187,896 
17,072 
28,783 
201,021 
16,284 
50,697 
11,100 


32,599 









at, 691 











Net 


Losses. 


96,113 


19,016 
3,979 
229 
6,027 
5,008 


143 815 


1,855 
11,035 
149 
15, 746 
325,407 
172 
2,913 
25,632 
50,271 


2,780 
2,249 
7,209 
9,011 
4,260 

19 





. 
», 874 

iy 639 
10,999 
109,098 
7,016 
13 , 105 


13,074 
1,104 
72,319 
5,995 








35. 


30.8 


-IZAte-Ibo- 


ee 











Thursday 


Ratio of 





Name and Location Net Net Losses to 
of Company. Premiums, Losses. Prems.% 

State, Providence.....6.. 050+ 2,980 
Sterling Fire, Indianapolis 10,446 2,610 
St. Paul F. & M., St. Paul 486,943 247,618 
Stuyvesant, New York.... 8,134 12,460 
Ditie. GOWHOR oc obcc00 6 bes 46,978 9,469 
Superior, Pittsburah ..... 1,953 1,250 
seb Reinsurance, Zurich 22,730 5,407 Z 

lokio M. and F., Tokio.. 13,525 105 at 
inion, LONGO) « .cnesss «ss 7,280 1,934 26.6 
Union of Canton, Hong 

TRORG ie ievccocresianecice: GHB  <6daec 
United British, London. 1 
United Mutual, Joston*. aerate ane 
United States Fire, 93,189 42.1 
Union & Phenix Espanol, 

MAGUIC so caes ce cen aeee> 13,931 1,736 12.5 
Utah Home, Salt Lake 

NOE Circle ota Sina iol 180 3.6 
Vulcan, New York. «<4. 90 re 
Warsaw, Warsaw ....00.<. 210 1.3 
Westchester, New York | aang 
Western, Pittsburgh ...... 61 25.0 
Western, Toronto ........ 3,409 29.6 
What Cheer, Providence.. ...... 631 
Worcester Mfrs.,Worcester...... 1,108 


TOUMIBs s srsaeecuceses $13, 998,297 


* Figures not 
Department. 


derived from 


$5,460,219 39.0 


New York 


Insurance 


+ Amount of Josses not reported. 





JOHN C. BARDWELL 
Prest. 


Title Guaranty Bldg. 








THE LIBERTY FIRE 
INSURANCE CO. 


Capital and Surplus 
$250,000.00 


CHAS. L. HECOX 
Sec’y and Treas. 


St. Louis, Mo. 














Assets, $6078.557.40 
Executive Offices — 


92 FULTON STREET 


GENERAL AGENTS 


Local Department 


SENECA FIRE INSURANCE COMPANY 


Surplus to Policyholders, $385,645.92 


JAMES J. BOLAND COMPANY 


INCORPORATED 


— Agency Department 


*Securities figures based on Convention Valuations 


NEW YORK CITY 
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August 21, I919 


COMPANY CHANGES NAME 





London and Lancashire Life and General 
Assurance Association Adopts 
New Title 





CONCERN WILL EXTEND OPERATIONS 





To Be Known in Future as the London and Scottish 
Assurance Corporation, Ltd. 

The British company which has been operat- 
ing here for the last five or six years under 
the name of the London and Lancashire Life 
and General, with E. E. Hall & Co., of 80 Maid- 
en Lane, New York, as United States managers, 
is changing its name to the London and Scot- 
tish Assurance Corporation, Ltd. This change 
is announced by William 4®neas Mackay, gen- 
eral manager at the home offices of the com- 
pany, 66 and 67 Cornhill, London, who recently 
arrived on a visit to this country. 

The newly named company is now intending 
to branch out and increase its business in the 
United States, and has appointed Horatio N. 
Kelsey to be United States manager in succes- 
sion to E, E. Hall & Co. Mr. Kelsey is one 
of the three well-known brothers in the fire 
insurance business in the United States, each 
of whom has obtained considerable reputation 
as successful fire underwriters. He will take 
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charge of the London and Scottish Assurance 
Corporation's affairs in this country on Septem- 
ber 1. The following correspondence is ex- 
planatory: 
(Circular Letter) 
Aug. 18, 1919 

My directors having decided to enlarge the 
operations of our company in America, we have 
resolved to establish a head office for the Uni- 
ted States. This decision will involve a change 
of management, and I have therefore to inform 
you that on and after September 1, 1919, in 
complete agreement with Messrs. Edward E. 
Hall and Company, who have for the past five 
years acted as our United States managers, I 
have, with the consent of my Directors, ap- 
pointed Horatio N. Kelsey to succeed them in 
that capacity. 

I have also to inform you that in order to 
avoid confusion with another company of a 
similar title to our own, the name of our 
company has been changed to ‘‘London and 
Seottish Assurance Corporation, Ltd,’’ by which 
name it will hereafter be known. 

WM. AZNEAS MACKAY, 
General Manager. 
(Circular Letter to Agents) 
Aug. 18, 1919. 

We have successfully represented the London 
and Lancashire Life and General Assurance 
Association, Ltd., for: the past five years as its 
United States managers for fire underwriting. 
During that time the company has operated on 
a very restricted basis, confining its business 
principally to sprinklered risks, and while na- 
turally its premium income has been moderate 
in volume, its loss and expense ratios have 
been very low. 
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a Constant, real, practical and uniform service to simplify an 
cy | . Agent’s problems, and the recognition of mutual responsibilities 
vy ' and benefits. A one-sided business policy is shortsighted and 


fa shortlived. There must be due reaard alike for the rights of 
La! | Policyholders, Agents and Stockholders. National Union Service ° 
re embraces these considerations as a matter of fair play and sen- 
sy sible business practice. Such service inspires confidence which 
{ie ! in turn brings patronage. National Union Service is proved 


“IT TAKES 


service. Not here and there, but to several thousand Agents 
ol for whom it fills the bill. Coupled with a generous measure of 
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ce] co-operation, ample security and excellent facilities-we assert G 

ry that as an asset to any agency by every test that counts the za 

ba] National Union is a company which good Agents should seek eH 

re to represent. National Union Service will speak for itself when- “ 

c) ever you choose to make the test. Why not do it NOW? C 
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Fire Insurance 


William ASneas Mackay, the general manager 
of the company, is now on a visit to the United 
States, and has informed us that the company 
has decided to extend its operations in this 
country along more general lines. As we feel 
that we could not undertake this extension, 
we have with regret resigned as United States 
managers to take effect as of September 1, 1919. 

Horatio N, Kelsey has been appointed Uni- 
ted States manager to succeed us, and we 
bespeak for Mr. Kelsey and the company your 
continued hearty co-operation and to assure 
you that the change is made to our mutual sat- 
isfaction. 

E. E. HALL & CO., 
United States Managers. 

The United States trustees of the London 
and Scottish who have been in charge for sev- 
eral years are G. C. Lee, F. L. Higginson and 
N. P. Hallowell. The present financial stand- 
ing of the London and Scottish Assurance Cor- 
poration, formerly known as the London, Lan- 
cashire Life and General Assurance Associa- 
tion, is as follows: 

Established 1862. 


AwtherimeG capital... ...ciccecicccase £1,000 ,000 
a ga | 600,000 
Pee MOURNE hie os'oecesntasccieends 120,000 


Annual income exceeds............ 
Fotal ASUGtS GXCOEG. 2. occ. ccc cccces 


1,000,000 
5,000,000 
Alexander Bissett, manager of the abovee 
company for Canada, is at present visiting the 
United States. Mr. Bissett was at one time 
president of the Canadian Association of Life 
Underwriters, and is a multiple underwriter. 











GENERAL 
INSURANCE 
AGENTS 


HAVE FACILITIES UP 
TO $500,000.00 


Represent 
Eighteen 
Companies 


411-13 WALNUT ST. 
PHILA., PA. 
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Casualty, Surety, Etc. 


CASUALTY, SURETY & 
MISCELLANEOUS 








New Plate Glass Company Formed 
Application has been made in Boston by a 
new plate glass insurance company for a char- 
ter to do business in Massachusetts. The com- 
pany is an independent organization, and will 
be known as the Massachusetts Plate Glass In- 
surance Company of Boston. Its capital is to be 
$100,000, and it will have additional surplus of 
$50,000. 

This company is the first in the Bay State to 
transact plate glass insurance only, and it is 
reported to be already assured of considerable 
business. Among the incorporators are Irving 
Hollander, now co-receiver of the New England 
Squitable Casualty Company, and D. E. Tim- 
merman, head of the D. E. Timmerman & Co. 
insurance agency. Frank J. Emens, who is 
plate glass underwriter for Gilmour, Rothery 
& Co., has been appointed managing under- 
writer. The new company is expected to begin 
business by the first of next month. 


New Agencies in New Jersey 

M. F. Ross, Jr., Inc., of New Brunswick, N. J., 
was chartered last week to conduct an agency 
for domestic and foreign insurance companies 
in the soliciting, selling and writing of fire, 
tornado, plate-glass, elevator, accident, steam 
boiler, fidelity, burglary, automobile credit, life 
and marine insurance. M. F. Ross, Jr., is the 
agent of the concern. The capital of the com- 
pany amounts to $3000. 

Driscoll & Cohen, Inec., of Bayonne, N. J., 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 








Semi=Annual Statement, 
December 31, 1918 


(Condensed from Statement to U.S. Treas. Dept. 


$2,770,083 . 82 
1,288,016. 46 
1,000,000. 00 

482,067 .36 


Admitted Assets... 
Lia. and Reserves. 
OS re 
SUPOMUS..... 05-555. 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 
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was also chartered last week to operate an 
agency for the writing and selling of death, 
sickness and personal injury insurance for 
individuals, as well as insurance against losses 
to property by water, fire, tornado, burglars, 
vind or any other cause, as well as liability 
insurance. John J, Driscoll is the agent of the 
concern. The capital of the company amounts 
to $2400. 


CONTRACTORS SERVICE CORPO- 
RATION 


D. Clinton Mackey, Luther E. Mackall and 
Prominent Liability Underwriters to 
Manage New Organization 


The organization of the Contractors Service 
Corporation, which will act as brokers in writ- 
ing compensation insurance, surety bonds, and 
miscellaneous business for members of the 
Associated General Contractors of America, has 
been announced. Mackey, Mackall and ——— 
are the managers of the corporation. 

Clinton Mackey has had seventeen years’ ex- 
perience in the surety business, and during 
the past six years has been with the National 
Surety Company. Luther E. Mackall was the 
vice-president and underwriter of the National 
Surety Company, and is an expert on contract 
surety bonds. The third member of the firm, 
whose name is not yet announced, is a prom- 
inent liability insurance manager and has had 
long experience in writing liability and work- 
men’s compensation risks. 

These three men will form a very strong 
combination, and as managers for the Con- 
tractors Service Corporation will be able to 
give the best possible service. The officers 
of the corporation are as follows: Daniel A. 
Garber, president; C. F. Mullen, first vice- 
president; M. D, Smith, second vice-president; 
Noble F. Hogson, secretary, and F. J. Mac 
Isaac, treasurer. 


Company Varies Credit and System 

The London Guarantee and Accident has for- 
mulated a new system of handling credit in- 
surance based on its fifteen vears of experience 
in this class. Five classes have been created 
with new rates for each, and with an average 
increase in rates of about ten per cent, al- 
though on some classes there is a decrease. 
The new system of arriving at rates is ma- 
terially simplified. In connection with the 
change the company is issuing simplified policy 
forms, revising and _ liberalizing the old 
contract, 


Riot Policy for R. R. Company 

The Cleveland Railway Company, Cleveland, 
Ohio, has secured $10,110,000 riot and civil dis- 
turbance insurance on its property. Its fran- 
chise from the city will not allow the accum- 
ulation of funds for the protection of the prop- 
erty and the officers, therefore, felt that it 
would be the part of wisdom to place sufficient 
insurance to take care of any possible losses. 
The premium is said to be $37,110. 





Insurance Man Sues for Slander 
Charles H. Bancroft of the tna Indemnity 
at Columbus, Ohio, has brought suit against 
Attorney L. B. Tussing of that city for damages 
amounting to $30,000 for alleged slander. This 
is an outgrowth of a suit brought by the Tus- 

sing Realty Company against the tna. 
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ATTRACTIVE 
REINSURANCE 
FOR CASUALTY 
INTERESTS 


COMPENSATION 
PUBLIC and GENERAL LIABILITY 
ACCIDENT and HEALTH 
AUTOMOBILE 
BURGLARY 


AMERICAN 
REINSURANCE 
COMPANY 


HANOVER BANK BUILDING 
NEW YORK 











Insurance Man Joins Industrial Commission 
of Utah 

Walter P, Monson of Salt Lake City has left 
the Equitable Life of New York to fill the va- 
cancy created on the Utah Industrial Commis- 
sion by the retirement of Harrison Jenkins. in- 
surance member of the commission, whose resig- 
nation resulted from a difference with the other 
members of the commission over the recent 
lowering of the workmen’s compensation rates. 
On resigning, Commissioner Jenkins stated that 
he was not in harmony with his colleagues i: 
regard to the new insurance rates, and that 
he would ‘‘make a statement later on.’ He 
has now made this statement, which is shori 
and to the point, being that the adoption of 
the extremely low rates for compensation risks 
charged by the State Fund is nothing but 
“gambling with money placed in our hands ‘1s 
a fiduciary trust.” 


New York State Fund to Be Investigated 
Governor Smith of New York has ordered an 
actuarial investigation of the State Insurance 
Fund, and has authorized the appointment of 
Miles M. Dawson as special counsel and investi- 
gator under the Moreland act. It will be recol- 
lected that Mr. Dawson assisted Charles E. 
Hughes in the conduct of the Armstrong inves- 
tigation of life insurance companies in 106. 

It is understood that the hearings in con- 
nection with the investigation will begin ev'ly 
next month. Mr, Dawson took an active part in 
projecting the Workmens Compensation Act, 
and has recently completed examinations of the 
State Insurance Fund of Ohio and Pennsylvania. 

To Enforce Kansas Agency Law 

The Kansas Insurance Department is going 
to enforce the law requiring that all agents be 
actual residents of the State. This law, passed 
thirty years ago, has not actually been en- 
forced by the Department in the last few 
years. There are many life, accident, health 
and other companies which have general agel- 
cies outside the State and no agents in Kansas, 
yet they do a considerable business in Kansas, 
it is stated, by the general agents dropping 
into a town, appointing an agent for a day 
to write some special business, and then 
voking the appointment and never obtaining 
a license for the agent. 
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Insurance Sales Letters 


Open the way to real business—create a keen realization of the value of adequate in- 
surance and prepare the way for a personal call to close the application. More than 400 
salesmen are using Hull's sales creating letters for life, accident, partnership, corporation 
and fire business. An insurance company official writes, ‘‘Am well pleased with the letters 
Shall be able to make effective use of them.” Request particulars—ask for folder 11A. 


William S. Hull, Madison, Conn. 




















Agency Wants 











MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 
20 NASSAU STREET, NEW YORK 


Licensed by the New York Insurance Department. Full 
coverage on automobiles at 20% reduction of conference rates. 


Brokers’ and Agents’ business solicited. 
Prompt settlement on claims guaranteed. 


Good opportunity offered for live agents in out of town 
territory. 


Telephones: John 5880, 5881, 5882 and 5883. 











WANTED 
FIRE INSURANCE UNDERWRITING MANAGER 


A large Fire Insurance Company, now being 
organized, wishes to get in touch with a man 
of broad Fire underwriting experience. 


Address, Box 68 The Spectator 
135 William Street, New York. 














Prominent Agents and Brokers 








LEON IRWIN & CO.,Inc., New Orleans, La. 
REPRESENTING 


American Eagle Philadelphia Underwriters 
Fidelity-Phenix British America Assurance 
Automobile-Hartford United American 

National Union Stuyvesant 

Insurance Underwriters Concordia 

National-Hartford EXCESS LINES SOLICITED 


Maryland Casualty, 
Bonding Dept. 

New York Plate Glass 

Continental Casualty 

Workmen’s Compensation 











NEW YORK STATE DEPARTMENT 


REPUBLIC FIRE OF PA. 
GEORGIA HOME OF GA. 


SUPERIOR FIRE OF PA. 
CAPITAL FIRE OF N. H. 


P. B. DUTTON, MGR., ROCHESTER 























J, Ll. MITCHELL 


Is prepared to successfully negotiate and finance the re=insuran‘ze or con= 
solidation of either Legal Reserve, Mutual Assessment or Fratarnal Life 
mpanies, Associations or Orders. 


Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, II]. 





Prominent Agents and Brokers 








RICKERT-MELLINGER & PRINCE 
GENERAL AGENTS 


LANCASTER OFFICE: 


12-16 W. Orange St. 339 Walnut Street 


PHILADELPHIA OFFICE: 





F. JANSSENS 


Agent d’Assurances 
et de 
Reassurances 


Bruxelles 
28 rue St. Michel 


Anvers 
2 Courte rue des Claires 








Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F A. S. 
WILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
85 Nassau Street New York 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 





J, HW. NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
1238 Association Building 


Telephone. Central 3462 CHICAGO 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG.. DENVER, COL 





DONALD F. CAMPBELL 
CONSULTING ACTUARY 


76 WEST MONROE STREET CHICAGO 


Telephone. Randolph 918 








FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


8IIl-8{2-8I3 HYME-MANSUR BLDG., INDIANAPOLIS, IND. 





shuren 
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Actuarial 


Actuarial 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





HARRIS E. VINEBERG 


Fellow Actuarial Society of America 


‘CONSULTING ACTUARY, INSURANCE 
EXAMINER 


First National Bank Building CHICAGO 





F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burwe & SrpmaxkMan 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 


CONSULTING ACTUARY and 
INSURANCE EXAMINER 


709 Srd NATIONAL BANK. ATLANTA. GA. 





T.°& RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 





Complete Rate Books Formulated Philadelphia, Pa 





A SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 


CONSULTING ACTUARY 
402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 





W, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





256 BROADWAY NEW YORK 
W R. HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 








JAMES H. WASHBURN, F. A. I. A. 


CONSULTING ACTUARY 
ROOM 1303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 








Insurance Lawvers 





IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Lite. Metropol'tan, Etna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: McIldowie, Belfas 





Insurance Examiners and Adjusters 














CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Liability Territ 

Compensation : R. L. NASE Viewinia. 

— Adjuster for Casualty Companies - 

Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 
aims 




















ACTUARIAL STUDIES 


Study No. 1. ‘SOURCES AND CHARACTERISTICS OF THE PRIN- 
CIPAL MORTALITY TABLES.”’ Price $1.25 plus cost of delivery. 


Study No. IV. ‘‘GRADUATION OF MORTALITY AND OTHER 
TABLES.”’ Price $1.25 plus cost of delivery. 


These volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 


Chapter on “‘ Disability Benefits” (Study No. V.) is nearly complete and 
should be ready shortly. 


Good progress has also been made on the chapters ‘‘Construction of 
Mortality Tables (No. II.) and ‘‘ Population Statistics’? (No. III.). It will 
probably take several months to complete these for publication. 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WILLIAM STREET 
INSURANCE ExcHANGE NEW YORK 














Av 





Well- 
SOme fit 
Spectat, 
and ady 
annual ; 

Prices 
N00 co; 


Curca cy, 
Usuran, 




























ry 


rk 


and 
cock 
fas 


i 





Vit 











August 21, 191g 


THE SPECTATOR 





xi 











Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
STATEMENT JANUARY 1, 1919 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


15,231,512.92 


NET SURPLUS 


10,6 19,569.09 
30,851,022.01" 


*Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1918 


United States Government Liberty Loar bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H, SAGE, Gen’! Mgr. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicage, Il. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen’l Agent 
210 Sansome Street 
San Francisco, California 
Marine Department 


WM. H. McGEE & CO., Gen’! Agts. 
15 William Street, New York City 


— 











EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 














TRUST ESTATES 

; By W. J. SINCLAIR 
aan ell-to-do men frequently have their minds burdened with the necessity of making 
fon fitting provision for those who will survive them. A leaflet published by The 
aoe Company entitled “Trust Estates” sets forth convincingly the methods 
a advantages of creating a trust fund with a life insurance company to provide an 

nual income in the future. A real business producer. : 
1,009 3: Pet Copy, 15 cents; 50 copies, $4,00; 100 copies, $6,00; 500 copies, $20.00; 
~~ Opies, $35.00; 5,000 copies, $150.00; 10,000 copies, $250.00. 
Ciiiaiaen ici THE SPECTATOR COMPANY 


surance Exchange 135 William Street 


NEw York 








SAFETY for 
THE WIDOW’S MONEY 


Through The, 


. MONTHLY 
_ INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky 








Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with the 
undersigned company on salary, expense and 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 














Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 


Offers to men able to produce business 
first class territory, with direct contract 
providing liberal compensation. 


For particulars address 
C.H: JACKSON, - = = 


FARM LOANS 


Improved Indiana Farms Highest grade loans obtainable 
ASK FOR LIST 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 


Superintendent of Agencies 
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WE WANT AGENTS 


to push our five=point-nine policies. 
Excellent Iowa territory and liberal 
& contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 
. Home isidhene Saou ae ea Moines, Iowa 


Horace R. Wemple 
President 


Henry M. Schnarr 
Secretary=Treasurer 


FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Lid. 
WEMPLE & COMPANY, Inc. 


15 William Street 


New York New York 

















Fire Casualty Life 
RE-INSURANCES 


WILLIAM CG. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 


PIONEER LIFE INSURANCE CO. OF AMERICA 


Kansas City, Mo. 
POLICIES THAT SELL 


Double Indemnity for accidental death. 
Total and Permanent disability benefits, 
Partial disability benefits. 
Surgical Operation benefits. 
Annual Dividends. 
Policy lvuan insurance. 
Freedom, occupation and travel. 


TERRITORY OPEN IN MISSOURI AND KANSAS. 
John W. Cooper, President. 














A report of an Examination of the 


FORT WORTH LIFE 


of Fort Worth, Texas 


made in Feb. 1918, by the Insurance Commissioner of 
Texas, concludes: 

“‘We are impressed that the management of this Company is entitled to 
commendation in that it is apparent that at the present time, as well as in 
the past, their aim and intention is to conduct a clean, legitimate, and 
profitable business, both as regards Stockholder and the Insuring Public 
and that the steady advancement herein exhibited is due in a very great 
measure to the aforesaid conditions.” 


Admitted Assets Exceed One Million Dollars. 
Agents wanted for good territory in Texas. 











Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
V. A. YOUNG, Supreme President, LAWRENCE, KANSAS 














Live Men Can Double Their Income 


selling our 


MONTHLY PENSION BONDS 


(copyrightea) 


Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 


W. W. LANE, Secretary. 





A. E. WERKHOFF, President. 





Home Friendly Society 
of Baltimore, Maryland 


has grown so in popularity until it 1s now generally conceded to be 
“fone of the leading Industrial life insurance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 

Write for 


Rates any Terms to Agents 





BEL 


FOR FOLDER 
SHOWING ELABORATE DISPLAY 














WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 


FEDERAL CASUALTY COMPANY = = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY = = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 














Western Michigan 
General Agency Openings 


OUR POLICIES SELL 


RATES PER $1,000 
(RPOTS0) ec waren $13.00 OVS focs cece ees $14.50 
OS (a rr $16.00 1 OR rere $17.50 


NATIONAL LIFE ASSOCIATION 








DES MOINES, IOWA 
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The Publications of 


Charles & Edwin Layton 


Tue SpEecTATOR CoMPANY are the sole agents in the United States 
for the old-established and well-known house of CHARLES & 
EDWIN LAYTON, London, England, whose list of publications on 
Fire and Life Insurance, Annuities, Friendly and Building Societies, 


etc., are among the most valuable and standard treatises. 


JouRNAL OF THE INSTITUTE OF ACTUARIES AND ASSURANCE MAGAZINE. 
Subscribers’ names received, to whom the parts are sent on publication. 


PRICE, UOn DANE. ccctiedaxckvcucunececedendececnreneseaucesaaduaes $2.50 


An ImproveD TaBLE oF Five-FicureE LocaritHMs. By E. Erskine Scott. 
1s RE ee ae A ee re an lain, $2.00; index, 
Tue InstituTE or Actuaries’ Text-Boox. Part I. Interest, including 
Annuities Certain; revised edition. By Ralph Todhunter. Price.... 
Tue InsTitTuTE oF ActuariEs’ TExT-Boox. Part II. Life Contingencies, 
me Life Annuities and Assurances. By George King, F.I.A 
TICE cece ccescccccccescesesececccccccsessersecesreeecseseseseece 
TRANSACTIONS OF THE SECOND INTERNATIONAL ACTUARIAL CONGRESS. Price. 
A TREATISE ON INSURANCE CoMPANIES’ Accounts. (New and revised edi- 


tion.) By A. ©. Satacte. Peres cc <dcccccdcccccsicsesscescacuses 
FREQUENCY CURVES AND CoRRELATION, Including Addendum. By W. Palin 
BigentOth, UREO. ce cnc ewecewcncsascckoasccdcnvacssvesecnucecenads 


Tue THEORY OF THE CONSTRUCTION OF TABLES OF MORTALITY and of similar 
statistical tables in use by the actuary. By George F. Hardy. Price. 
ELEMENTS OF Finite DirrERENCES. Second edition. By J. Burn and 


: MsGwi, PSlG® <icccctascccdcsacse duncetesacuswececacadecss 
On tHE BooKKEEPING OF A Lire Orrice. By James John M’Lauchlan, 
LP) Sy MICO s wacccveus pede es eens have crenunceteeanecuurearnnaces 
PRINCIPLES OF BOOKKEEPING FOR INSURANCE STUDENTS. By Robert Murrie, 
Bibel, (PEICO ceccncceccavecdcs von swnncaucess cncesagenenudenceses 


Stock ExcHANGE INVESTMENTS IN THEORY AND Practice. With chapters 
on the Constitution and Operations of the Bank of England and the 
National and Local Debts of the United Kingdom. A course of 
lectures by Joseph Burn, F.T.A. Price. ....cccsccccesccccccscconces 

ComBINED EXPERIENCE OF LIFE ANNUITANTS (1863-1893). Deduced from 
the records contributed by companies in respect of annuities granted 


Wither the United Minedout.  Patee oo cciccccdccicctececcecevecevees 
ComBINED EXPERIENCE OF ENDOWMENTS (1863-1893). Price......eseeee 
ComMBINED EXPERIENCE, whole life (1863 1893). Males........seeecccece 
ComBINED EXPERIENCE, whole lite (1863-1893). Females......... anasade 
BritisH Orrices Lire Tasies (1893). Aggregate Tables. Price........ 
British Orrices ANNuITy TaBLE. Male and Female. Price........... 


3kITISH Orrices Lire Tasies (1893). Select Tables, Male Lives. Price. 
British Orrices Lire TasBLes (1893). An account of the principles and 
methods adopted in the compilation of the data, the graduation of the 
experience and the construction of deduced tables. Assured Lives and 
Eile “Amtamig, iiee: <oeccecesccewecdacacceeccdceccaneutccecrs 
GRADUATED EXERCISES AND EXAMPLES, with Solutions, for the use of stu- 
dents of “The Institute of Actuaries’ Text-Book.” Parts I. and II.. 
Tue Law or Lire AssurANCE. By Charles John Bunyon, M.A., Barris- 
ter-at-Law. Fifth edition, by J Vesey Fitzgerald. Price...... 
VaLuaTIon TaBLes, based upon the Institute of Actuaries’ Mortality Ex- 
perience (HM) Table, at 3, 3%, 4 and 4% per cent; also Values of 
Policies on the HM (5) Table at the same Rates of Interest. By 
Rata: Price Elatdy. Price: oc cscs cc ccccccccccdvicocstcevcecencosses 
Premium CoNVERSION TaBLES. By Rothery & Ryan. Price...........+- 
An AccounT OF AN INVESTIGATION OF THE SICKNESS AND Mortatity Ex- 
PERIENCE OF THE I. O. O. F. Manchester Unity Friendly Society 
(1898-1897), with tables, by Alfred W. Watson, F.I.A., F.S.S. 489 


Pages, PrICO. scccnsceses ete e ee eeeeeeees sec eseecececeees jee ccecece 
Tue Tueory of Finance. Being a short treatise on the Doctrine of In- 
terest and Annuities—certain. Price ......ccccccccccccccccccncccs 


Tue Detection or Forcery. A Practical Handbook for the use of Bank- 
ers, Solicitors, Magistrates’ Clerks, and all handling Suspected Docu- 
ments. By Douglas Blackburn (late expert to the Natal Criminal In- 
vestigation Department, and the Transvaal Republic), and Captain 
Wistthiiass -CAGGGIk. PRICE oa.cccnsssncctocecaddacs ce esioecemuncnees 

QOutLinEs oF Burc tary Insurance. By F. D. McMillan. A Handbook 
for Students and Insurance Officials. Price.........cccccccccccccce 

Bunyon’s Law oF Fire Insurance. By R. J. Quin, LL.B., Barrister-at- 
Law. Sixth Edition. “Of this standard work it may safely be said 
that points on Fire Insurance Law_ which cannot be found in Bunyon 
are auworthy of natice:” Eaw: Prices cc oesc0<sccsnnevcacerdcucess 

Fire InsuraANCE Hanp Book, in which all the various kinds of Fire Risks, 
with the British Tariff Rates, are arranged alphabetically: being a com- 
plete and valuable Book of Reference on all the principal points con- 
— with Fire Insurance Practice. By W. S. Coles and H. S. Bell. 

OE Huon Nees we SAR Ea ae eRe EMO e ReMIaGT Cea RATER OMeunue Cues 

REMARKS ON THE APPORTIONMENT OF Fire Losses. By the late William 
Henry Hore. Illustrating, by numerous examples, the practice of the 
Offices in complicated average and non-average cases. A reissue of 
ace standard work, with introductory preface by Thos. J. Milnes. 

MICE sat Sue a coe NEO nad dane cee ustandeds cence cenwaadataadaes 

InsuraNcE PrincipLes (other than Life and Marine). By Ernest Brooke. 

A pocket reference book for the use of insurance men, interleaved. 


PRICES Aric a Sr CUR MUG REO RERU CROMER ME AOC RLETEOCCNERde ceeneueneeedaas 
Fire Insurance Contracts. By Ernest Brooke. A Lay Guide to the 
study of Legal Text Books. Price......-ccccccccccccccccevccccees 


Pocxer Guipe To DraFTING Fire InsurANCE Portcres: forming a standard 
reference for uniformity of method, trade and legal clauses and war- 
ranties, etc. By Charles Edwin Noverre. Second edition, revised 
ONG hlasned. “Price ccc scccwnsneccnsccenadeadescuncssuneeedaces 

Fire Loss SETTLEMENTS, AND THE CONDITIONS OF FrRE INSURANCE POLI- 
cies. By Thos. J. Milnes. A Handbook for General Use. Price... 

AVERAGE AND CONTRIBUTION IN Fire INSURANCE, including a History of 
the Average Clause and a New Method of Apportionment. Past 
ee Clause and a New Method of Apportionment. By H. S. 
2EL]. i: . Leer ae eee ee ee A ee TR Oe ee 


3.00 
5.00 
10.00 
12.50 
2.50 
4.25 
3.00 
4.00 
1.25 
1.00 


7.50 
7.50 


8.00 
2.00 


2.50 
2.00 


10.00 


5.00 


3.00 


1.50 
3.00 


1.50 
1.50 


2.50 


As Sole Agents for the United States the undersigned will send an 
of these works postpaid to any address on receipt of price. A com- 
Plete list of C. & E. LAYTON’S publications will be forwarded upon 


receipt of ten cents in stamps to cover cost of mailing. 


THE SPECTATOR COMPANY 


CHicaco OFFice 
INSURANCE EXCHANGE 


NEW YORK 





135 WILLIAM STREET 








Life Insurance 
Salesmanship Aids 


THREE BOOKS BY AN EXPERT 





“PRACTICAL POINTERS” 


By FORBES LINDSAY 
Author of ‘‘Efficiency,’’ ‘‘The Psychology of a Sale,”’ Etc. 


The chapter titles include Efficiency; The Efficient Agent; 
Life Insurance as a Vocation; To the Beginner; Purpose; That 
Blockhead Word; Habit; System; Prospects; Policy Illustra- 
tions; Competition; Delivering the Policy; Settlements; The 
Blues; The Viewpoint; Waste; Sentiment in Business; Pointed 
Policy Presentation; Luck; After Hours; Telling Talk. 


Surely a book of 128 pages of real ‘‘Practical Pointers,’ 
handsomely bound in flexible leather, is worth $1.50 to you? 
Wouldn’t one good suggestion, which would enable you to 
secure an application, be worth more than that? The sooner 
you have this book, the better it should be for your bank 
account. Write for it today. 


Price, $1.50, in green leather binding. 





“EFFICIENCY”—nNeEw EDITION 


Two large editions of this work having been exhausted, the 
author has revised the book, making it more forceful in many 
respects. 


The work comprises Practical Lessons in Life Insurance 
Salesmanship as Evolved from the Practice of Forbes Lindsay, 
a Life Insurance Manager. Ten Chapters covering the whole 
range of fitness producing Efficiency. 


Price, Leather Bound. .$1.00 Price, Stiff Paper -75 





“THE PSYCHOLOGY 
OF A SALE” 


By the same author—Treats of the mental nrocess involved 
in a sale, handled in a practical manner with a strict avoidance 
of fanciful theory. 


Price, Leather Bound. .$1.00 Price, Stiff Paper  .75 


WRITE FOR DESCRIPTIVE CIRCULARS 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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NATIONAL FIRE 


INSURANCE UNDERWRITERS 
OF PENNSYLVANIA 


Cc. H. MILLER, Pres.-Treas. W. P. LEWIS, Secretary 
FINANCIAL STATEMENT 
JANUARY Ist, 1919 


ASSETS 
Municipal Bonds and Stocks (Market Value) 
Cash on hand and in banks 


$308,163.00 
41,409.83 
94,681.91 
1777.05 


3,500.00 
$450,531.79 


Reserve for unpaid losses 


Reserve for unearned premiums 183,263.69 


$191,263.69 
259,268.10 


$450,531.79 


JAMES R. SKINNER 


Managing Underwriter 
EVANS BUILDING WASHINGTON, 
Risks accepted throughout U. S. and Canada 


D. Cc. 











ASSURANCE COMPANY, 


PHCENIX Limite OF LONDON 


(ESTABLISHED 178 


FIRE 
AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT, AND CIVIL COMMOTION 
HEAD OFFICE FOR THE UNITED STATES 
100 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 














“JIM IS DEAD” 
By THEODORE J. VENN 


Such is the title of a brief leaflet, one of this year’s publications of The Spectator 
Company. It presents forcefully and convincingly the c'rcumstances against which 
a woman whose husband dies without insurance has to battle. Brings home its moral 
and bringsin the apps. Prices: per copy, 10 cents; 50 pa geet * 00; 100 copies, $2.50; 
500 copies, $10.00; 1,000 copies, $15.00; 5,000 copies, $70.0 


THE SPECTATOR COMPANY 
135 William Street 


CHICAGO OFFICE 
NEw YORK 


Insurance Exchange 


THIS IS TOM JONES’ WIDOW 


Tom Jones believed in spending his money as he made it, but after his death his 
widow had none to spend. The situation (set forth in a six-page folder) is brought 
home so poignantly to the man who needs the lesson, that the company using this 
little publication Virtually adds the equivalent of many salesmen to itslist. Price: 
per copy, 10 cents; 50 copies, $1.50; 100 copies, $2.50; 500 copies, $10.00; 1,000 copies, 
$15.00; 5,000 copies, $65.00; 10, 000 copies, $125.00. 


THE SPECTATOR COMPANY 





135 William Street 


CHICAGO OFFICE 
NEw YORE 


Insurance Exchange 


AN ASTRAL FLIGHT AND ITS LESSON 


This leaflet has proved its value for life insurance agents It tells the story of a 
man who from the other side of life’s great divide sees with horror the suffering endured 
by his family because while on earth he fa‘led to secure insurance. No uninsured 
man can read it and remain in possess: on of a clear consc'ence. 

Prices: per copy, 10 cents; 100 cop‘es, = = 500 copies, $10.00; 1,000 copies, $15.00; 
5,000 copies, $70.00; 10,000 copies, $125. 


THE SPECTATOR COMPANY 





135 William Street 


CuHIcaGo OFFICE 
Nkrw YorE 


Insurance Exchange 


The Company that 


LEADS THEM ALL IN KANSAS 


The years 1911, 1912, 1913, 1914, 1915, 1916, 1917 and 1918 
have unanimously rendered their verdict in favor of this Great 
Middle West Institution as a Leader in its Home State, as 
shown by the sworn statements filed with the Superintendent of 
Insurance at Topeka by all Life Insurance Companies operating 
in Kansas. 

Commenced business May 1, 1911. 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA KANSAS 











Metropolitan Casualty Insurance Co. 


OF NEW YORK 
Home Office 47 Cedar Street 
PLATE GLASS—BURGLARY 


ACCIDENT—HEALTH 
INSURANCE 





EUGENE H. WINSLOW, President 
ROBERT A. DRYSDALE, Vice-President  S. WM. BURTON, Secretary 
ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 











SALARY AND COMMISSION 


offered to capable man to manage an im- 
portant open territory, comprising seven 
counties in Pennsylvania. Address 


W. E. NAPIER, Secretary 


SCRANTON LIFE INSURANCE CO. 
SCRANTON, PENNA. 











THE TWO REPUBLICS LIFE 
INSURANCE CO. 


EL, PASO, TEXAS 


A. H. RODES, President 


Our Slogan—Every man has an insurability. 
Does this interest you, Mr. Agent ? 

















Surety and Fidelity Bonds 


Casualty Insurance 


Home Office: 





American Bonding and Casualty Company 


Gus. A. Elbow, President 


Over _ $900,000.00 in approved securities on 
deposit with Iowa Insurance Department for 
protection of policyholders. 


Assets March 31st - $1,422,858.01 


The unprecedented growth of this company is 
evidence of the quality of our Service. Agents 
ate invited to avail themselves of this service 
where we are not represented. 
Sioux City, Iowa. 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTbD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


“WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles,; Resident Mgrs. for N.Y. State; S6 Maiden Lane, N.Y. 





a” 











SOUTHERN LIFE AND HEALTH INS. CO. 
‘“‘Oldest and Best’ 


Has openings for good debit men and business 
producers. 


P, O. BOX 884 


irr, LIFE INSURANCE COMPANY 
SALTIMORE, MD. 


WILLIAM O. MACGILL, PRESIDENT. 

A Agents desiring to connect themselves with a solid and progressive, yet conservative 

Life Insurance Company, can address S. D. Powell, Secretary, giving references. 
Industrial and Ordinary Life Insurance policies issued upon all attractive forms 

of policies. 


BIRMINGHAM, ALA. 








FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817 Incorpcrated March 27, 1820 
Charter Perpetual 
Capital $1,000,000.00 
Reserve and other Liabilities 
Net Surplus 
ere : x Surplus to Policy Holders 
eEwieatetes F.C. IRVIN, President. eee 
Lhilinnny ill {! \) J. W. COCHRAN, Vice-President. 
Vue JNO. B. MORTON, 2d Vice-President. 
lll M. G. GARRIGUES, Secretary and Treasurer 
ON R. N. KELLY, jR., Assistant Secretary. 


3,599,623.24 
4,599,623.24 





ASSETS OVER 


@elerAN VAI / 
$ SOOQO00 


SO) 


(yuaran Ce i} und 
Life . 
Betercuitent 
@hiitelatee 


PATTRACTIVE 
GONTRACTS ‘for 
MEN OF ABILITY 


PURE LIFE 
INSURANCE 
PROTECTION 





‘OUR BONDS GUARANTEE INTEGRITY’’ 


CASUALTY 
INSURANCE 


SURETY 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 














LONDON AND LANCASHIRE FIRE 


INSURANCE COMPANY, Ltp. 
OF LIVERPOOL, ENGLAND. 


LONDONE 
LANCASHIRE | 
FIRE 


PA INSURANCE COMPANY / 
LTD. caf 


NEW YORK DEPARTMENT: 
57 AND 59 WILLIAM STREET 


A. G. McILWAINE, Jr., MANAGER 








GEORGE WASHINGTON LIFE INSURANCE CO. 


an, 


LP A CHARLESTON, W. VA. 
5 y 


If you are a capable Insurance 
// Salesman we have an attractive 
'. offer. 
(e\ 
s\ For particulars address 


JAMES A. EDGAR, Jr. 
Manager of Agencies 


NY 
\ 














COMMONWEALTH CASUALTY COMPANY 


PHILADELPHIA’S OLDEST CASUALTY COMPANY 
ACCIDENT and HEALTH INSURANCE 
AUTOMOBILE and TEAMS INSURAN 

NO OTHER LINES BEST POLICIES LOWEST RATES 
UP-TO-THE-MINUTE Service ‘ 
WE SOLICIT YOUR BUSINESS 
CONSTANTLY INCREASING BUSINESS 
FINANCIAL STRENGTH acai 

















COMPANY 


Incorporated i851 


geil ASSURANCE 
OF TORONTO 


FIRE, EXPLOSION—RIOTS CIVIL COMMOTIONS AND 
STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY 1, 1919 


$4,693,580.53 
SURPLUS IN UNITED STATES $1,733,616.33 
TOTAL LOSSES PAID IN UNITED STATES FROM 


1874 TO 1918 INCLUSIVE $45,098,883 .86 
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HOW TO SELL INSURANCE 


A Practical Guide For The Life Insurance Salesman 


A New Book By William Alexander 


To be issued in November 


This is a companion to What Life Insurance Is and What It Does, written at the 
suggestion and sold under the auspices of The National Association of Life Underwriters 
and published by The Spectator Company more than two years ago. The former work, 
as a primer for laymen and students, dealt with the underlying principles of life insur- 
ance. 

HOW TO SELL INSURANCE 


As its name implies, is devoted to the art of canvassing. 


Its pages are devoted exclusively to constructive teachings of the fundamentals of life insurance 
salesmanship. 


Inspiring for the veteran field_man. 
“Expressed’so simply that the beginner may learn— 


HOW TO SELL INSURANCE 


Is the best treatise ever written and published on Life Insurance soliciting. 


THE AUTHOR, WILLIAM ALEXANDER, for half a century has directed field work, instructed new 
agents and written lessons of inspiration to spur on experienced men to even better work. In fact, 
he has been in the closest touch with Practical Insurance Producers. | 


During fifty years and more, he has steadily addressed the agents of his company, through its 
periodicals, and otherwise, on the best methods to pursue to obtain business. 

As a PRACTICAL TEACHER of Insurance Selling, he is perhaps better qualified than any other 
insurance man to write a work on the art of insurance canvassing. 


His long experience as a teacher, and writer, being the author of several text and field books, and 
his personal contact with expert salesmen, especially qualify him to write such a work as 





HOW TO SELL INSURANCE 


A Practical Guide For Life Insurance Salesmen 



















; : : ; THE 
This new book, handsomely printed and substantially bound in cloth, will be of the SPECTATOR 
same dimensions and contain about the same number of pages as What Life Insurance COMPANY 
Is and What It Does. S 135 William St. 
Price, $1.75 per copy. A NEW YORK 
Orders for How To SELL INSURANCE will be filled when published according Please send ime 
to the priority of their receipt. Liberal discounts in quantities. copies of 

HOW TO SELL 

PUBLISHED BY INSURANCE 







for which I agree to py 
$1.75 per copy 






THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
InsurancefExchange NEW YORK 
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